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TERNAL 


protection for your real estate mortgage invest- 





ments, against enemies nameless and unseen, is 
guaranteed by title insurance written by Louis- 


ville Title Insurance Company. 


Your assurance of its unending dependability, 
is the well secured financial position of Louis- 
ville Title, doing business in twelve states and 


the District of Columbia. 


Licensed in the 
following States: 


OUISVILLE TrTLE 
INSURANCE C0. 


LOUISVILLE, KENTUCKY 


NEW JERSEY 
OHI 


OKLAHOMA 
PENNSYLVANIA 
WEST VIRGINIA 








PRESIDENT’S 


Column - 


MID WAY MARK 


As mid-term of my tenure in 
office as president of your Asso- 
ciation approaches, I wish to 
briefly report to you the highlights 
of our activities during the past 
six months: 

First, our membership stands at 
an all-time high with a total of 
1550 as compared with 1428 a 
year ago at this time. 

Second, our finances are in a 
sound and solvent condition with 
the surplus account at a record 
peak. 

Third, your active support of 
our Educational programs has 
meant that thus far we have 
eclipsed all previous attendance 
records at each and every meet- 
ing. At the Mid-Winter Mort- 
gage Conference in Chicago on 
January 25-26, a total of 715 reg- 
istered. At the annual MBA-NYU 
Conference in New York January 
30-February 1, with the enthu- 
siastic support of the graduate 
school of business Administration 
of New York University, nearly 
100 attended. The first Regional 
Clinic February 8 in Minneapolis 
attracted nearly 100 registrants. 
Our second Regional Clinic was 
held in Oklahoma City February 
10. It was supported by more 
than 300 of our members and 
their friends from Oklahoma, 
Kansas and Texas. 

Fourth, we are trying to pro- 
vide and, I believe, succeeding 
in providing, an ever-expanding 
and informative accounting serv- 
ice to our membership. 

And Jastly, I wish to commend 
the untiring efforts of our staff 
and all committee members. Their 
assignments on all fronts have 
been carried out willingly, coop- 
eratively and conscientiously. With 
the continued support of all of 
you in the affairs of the Associa- 
tion, I confidently look forward 
to a full year of achievement. 


President, Mortgage Bankers 
Association of America. 
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What is behind the protection of every 
Title Guarantee Policy by 
CHICAGO TITLE ann TRUST COMPANY 


1. A record of 104 years in the title business. 
2. A record of 64 years in the trust business. 


3. A long history of intimate relationship with mortgage lenders, realtors, lawyers, 
subdividers, builders, investors—every type of owner or dealer in real estate. 


4. Sound financial strength and responsibility as indicated by Chicago Title and 


Trust Company's balance sheet: 








ASSETS LIABILITIES 
Cash ra ee Oe nee ee $ 4,146,484 Trust and Escrow Cash Balances . . . . $15,973,152 
Marketable Securities (at cost) . $39,526,447* Cash Deposits as Indemnity against Specific 
Reserve for Market Fluctuation 4,085,492 35,440,955 Title Guarantee Risks ~~ , 2,278,237 
Accounts Receivable (less reserve 952,256 Dividend Payable ‘ i ee 360,000 
Sundry Loans, Real Estate and other Invest- Accounts and Taxes Payable . ... . 2,357,180 
ts (| 593,682 
a ee a ee ee ee ee er oe ee ae 3,662,397 
Stocks of Associated Title Companies (at cost) 713,578 ‘ 
Capital Stock . aD Sac cal ce) Vea late Se 12,000,000 
Chicago Title and Trust Building Corporation 
(at cost) 6,000,000 Surplus . ° . . . . . . . . 8,000,000 
Title Records and Indexes 1,500,000 Undivided Profits os as ea oO. Choe ere 4,715,989 
Total Assets oe oe -o we See Toeal Liabilities . . «. « «tt (Cs «($49,346,955 
*Market Value $41,951,827 Assets in the amounts provided by statutes of Illinois have been 


pledged to qualify the Company to do business and to secure trust 
and escrow cash balances. 











The finest statewide service—available through our 58 agencies in 
Illinois—now brings you this complete title protection quickly and 
conveniently. We shall be glad to send you a list of these offices on 
request. Reinsurance through local companies in other states is also 


available. 


CHICAGO TITLE ann TRUST COMPANY 


111 West Washington Street - Chicago 2, Illinois 
Springfield Decatur Danville Rockford Edwardsville 
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What We Need Is a 


3% U.S. NATIONAL 
EMERGENCY BOND 


Institutional Investors Can Buy 


THOMAS I. 


Says 


PARKINSON 


President, Equitable Life Assurance Society of the U. S. 


HATEVER other causes there 

may be for our current infla- 
tionary trend, one of the chief causes 
is the increased money supply due to 
the large volume of government bonds 
in the commercial banks. Every ma- 
turity of government bonds since 
World War II has been refinanced 
by the treasury with short-term certifi- 
cates or notes and the commercial 
banks are the principal buyers of such 
paper. 

The result is that at this moment 
there are nearly $50 billion of gov- 
ernment obligations which will mature 
in 1951. In addition to that it may 
be necessary for the Government to 
finance treasury deficits this year with 
new issues. All of this emphasizes the 
desirability of selling the government’s 
obligations to non-commercial bank 
investors. Of such investors the life 
insurance companies are in many 
ways the most important. 

They are not interested in short- 
term governments and their invest- 
ment needs call for a minimum re- 
turn of 3 per cent. “National 
Emergency Bonds” for a term of 35 
years at 3 per cent should be sold in 
the largest possible volume to these 
life insurance companies, the savings 
banks, the pension funds and other 
trust funds. With the proceeds, the 
treasury could finance current deficits 
or refinance some of its huge 1951 
maturities. 

Because of the current demand of 
non-government borrowers for financ- 
ing of expansions of various kinds, 
there is no likelihood that the govern- 
ment could sell any large volume of 
its long-term bonds at less than 3 per 
cent. That 3 per cent is a return the 
life insurance companies can live on. 
The additional cost to the treasury 
would not be any more, indeed might 
be less, than the cost of recent in- 


creases in the interest rate on short- 
term government paper which were 
made at the insistence of the com- 
mercial banks. 


Buy More Governments 


Currently the life companies have 
something like $10 billion of new 
money and proceeds of maturing in- 
vestments which they will have to in- 
vest during 1951. At least one-third 
of this $10 billion would and should 
be put into a long-term Government 
3 per cent. Such an investment would 
be held indefinitely by the life insur- 
ance companies. 


It would not be necessary for any 
federal agency to support the market 
price of these “National Emergency 


Great Rate Debate 


Bonds.” They ought to be market- 
able, but they ought not to be sup- 
ported artificially and they ought not 
be eligible for commercial bank 
ownership. Such an issue would not 
seriously interfere with the market 
prices of outstanding bonds, any more 
than, for example, issues of A. T. & 
T. bonds at higher returns have inter- 
fered with previous issues of a lower 
coupon rate. 

Nothing that the treasury: or the 
monetary authorities could do would 
have a more stabilizing effect on our 
economy than such a bond issue pur- 
chased by the great life insurance and 
savings funds of the country. It would 
put a check on the increase in the 
money supply and would tend gradu- 
ally to reduce what everyone agrees 
is an excessive supply of money. It is 
true that the decrease would be small 
compared with the total outstanding, 
but that is as it should be. 


Our economy should not be called 
upon to stand the strain of too large 
a reduction of the money supply 
after it has been permitted to increase 
for so many years to its present peak, 
highest in all history. 

Plainly speaking, we must initiate a 
realistic, long-range plan to get the 
“meat and potatoes” back into the 
American dollar. That dollar is a 
great weapon of defense and it can’t 
fight on half a bellyfull! 





What We Need Is to 


’ 


HE 2% per cent rate on long- 

term government securities is an 
integral part of the financial struc- 
ture of our country. During the 
past 10 years —a period in which 
we fought our most costly war and 
made a most extensive reconversion 
to peacetime activities— the 242 
per cent rate has become a most 
important influencing factor in 
financial policy in the country. It 
dominates the bond markets—gov- 
ernment, corporate, and municipal. 
Moreover, it dominates the opera- 
tions of financial institutions. Most 
of these have already adjusted 
themselves to the 2 per cent rate 








KEEP THE 2%% LONG TERM RATE 


Say 
JOHN W. 


Secretary of the Treasury 


s 
SNYDER 


-and after so doing, have become 
more prosperous than ever before. 

Any increase in the 2% per cent 
rate would seriously upset the exist- 
ing security markets—government, 
corporate, and municipal. 

We cannot allow this to hap- 
pen in a time of impending crisis, 
with the heavy mobilization pro- 
gram to finance. We cannot afford 
the questionable luxury of tinkering 
with a market as delicately bal- 
anced as the government security 
market. Now is no time for ex- 
perimentation. 

The 2% per cent long-term rate 
is fair and equitable to the investor. 
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PROTECTING CALIFORNIA TITLES 


Home Office 
Los Angeles 





When selecting a title insurance company, the man of good judg- 
ment considers the demonstrated soundness of its management 
and the assets back of its policies. 

Title Insurance and Trust Company, with capital, surplus, and 
undivided profits of more than $32,000,000 accumulated through 
conservative management over the half century of its existence, 
offers in twelve southern California counties the best safeguard 


for buvers and lenders. 





TITLE INSURANCE AND TRUST COMPANY 


433 SOUTH SPRING STREET + LOS ANGELES 13, CALIFORNIA 
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While Defense Costs Soar 
U. S. CIVILIAN PAYROLL 


OF *1% BILLION MONTHLY 


Soars Right Along With It 


ITH the war changing the pat- 

tern of almost every phase of 
American life and the certain pros- 
pect of more and deeper changes to 
come, one thing remains constant in 
this changing period—the steady in- 
crease in the government payroll. 
That goes on getting bigger and big- 
ger; and now with the great defense 
effort ahead, a guess as to the ulti- 
mate size of the federal payroll is just 
about too much for anyone to hazard. 


Growth of the public payroll in the 
purely civilian sphere has been a big 
factor in the increasing cost of all 
government over the last decade. 


Figures show a net increase of ap- 
proximately 2 million persons in pub- 
lic employment (federal, state and 
local, and exclusive of the armed 
forces) in the period from October, 
1940, to the same month in 1950, or 
more than 40 per cent. 


Combined government civilian em- 
ployment at the end of last October 
totalled more than 6.4 million persons 
as compared with just under 4.5 mil- 
lion in the same 1940 month, a rate 
of growth substantially greater than 
that of the total working population 
in the period. 


2? $11%4 BILLIONS MONTHLY: 
The total government civilian payroll 
last October was up to a new record 
high of more than $1% billions a 
month, equivalent to an annual rate 
of over $184 billions, as compared 
with $556 millions a month or an 
annual rate of less than $7 billions 
in the same 1940 month. 


Thus the increase in the dollar pay- 
roll figure has been 174 per cent be- 
tween both periods. 

The latest payroll cost figure was 
about $300 millions a month above 
the comparable figure in the middle 
of 1945 even though total government 
civilian employment then was several 


hundred thousand higher than last 
October because of the size of the 
federal civilian establishment built up 
during the war. 


>> OUT OF PROPORTION: In 
the light of current conditions and the 
emergency facing the nation, the sig- 
nificant factor in the public employ- 
ment situation is that payroll costs 
have risen at a much faster rate than 
has the increase in the number of gov- 
ernment civilian jobs. 

For the last decade as a whole, this 
rate of dollar payroll increase in the 
aggregate has been more than four 
times as great as the net rise in the 
overall number of government civilian 
employes. The cost of living, of 
course, has shown a marked rise over 
the decade, and higher salaries for 
public employes have been both un- 
derstandable and necessary under the 
circumstances. 

But government activities have ex- 
panded with the growth of population 
and new services have been added as 
well. Whatever the justification for 
such developments in normal times, 
one of the hard realities of today’s 
crisis is the recognized need for cut- 
ting all non-military expenditures to 
the bone at every level of government 
in view of the great size and cost of 
the rearmament program. 


>> CUTS MUST COME NOW: 


Such action is the more necessary be- 


LOANS TO 


74 Page for Congress 


cause of the tax load already borne 
by the public and business and the 
certainty of even higher taxes to 
come. 


Under the circumstances, it is an 
inescapable responsibility of Federal, 
state and local authorities to keep 
the public civilian payroll down in 
the search for economy in all 
non-military activities. The responsi- 
bility is greatest in the federal sphere, 
both because of the need for ‘provid- 
ing leadership to the nation at large 
by example and because of the sub- 
stantially higher average cost of the 
federal civilian payroll than that of 
state and local government. 


>> WASHINGTON GUILTY: An 
analysis of the public employment fig- 
ures of the decade shows that the 
number of federal civilian employes 
rose from 1.1 million in October, 
1940, to a record high of more than 
3.8 million in July, 1945, at the 
peak of the wartime expansion. The 
number then declined to total 2.1 mil- 
lion last October, a level still nearly 
double the 1940 figure. The federal 
civilian payroll, however, has fallen 
much less sharply than has the num- 
ber of jobs. It amounted to $636 mil- 
lions a month last October, a decline 
of about $150 millions a month or less 
than 20 per cent from the wartime 
high, as compared with a federal 
civilian employment drop of 45 per 
cent in the period. 

State and local employment has 
shown a marked increase since the 
end of World War II after having 
declined in the wartime period. The 
total number of combined state and 
local jobholders last October was 4.3 
million, up 1% million since 1945 
and nearly a million since 1940. The 
dollar payroll figure was $915 mil- 
lions a month in October, 1950 as 
against $468 millions a month in the 
corresponding 1945 month and $389 
millions a month in October, 1940. 





HOSPITALS * CHURCHES * SCHOOLS 


COMMISSIONS TO CORRESPONDENTS 








AND 
COMPANY 


B. C. ZIEGLER 


WEST BEND, WISCONSIN 
Chicago Office: 39 South La Salle Street 


YEARS’ 
EXPERIENCE 


37 
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of interest to LENDING INSTITUTIONS and 
BUILDERS throughout the United States! 
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MORTGAGES CLOSED with 


3,269 The Bowery Savings Bank...................000% $ 44,652,952 
2,376 The County Trust Company..................5065 20,125,849 
12 The Williamsburgh Savings Bank................. 8,267,015 
310 The Prudential Insirance Company of America...... 4,810,400 
ETE EE I Ee EE Te 34,851,567 
6.663 ER ee ee ee ee ee $112,707,783 


In addition, during 1950, approximately $50 million in build- 


ing loans on ‘608° construction were closed with Irving Trust 





Company, The Bank of Manhattan Company, and The County 


Trust Company. BUILDERS 
whom we represent: 


ee a. — ree Levitt and Sons 
We invite inquiries from Mortgage Institutions @ouseSiieten 
and Volume Builders throughout the United States. Alfred Kaskel 
(Carol Management) 
Harry & Sydney Waxman 
Maurice & George Levin 
Jack Holland & Associates: 
Sam Kellner & 
Emanuel Lurio 
Praver Associates 
Martin & Larry Fisher 
and 108 others 














Associate Company: C nity Funding Corporation, An FHA Approved Mortgagee 
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DANGER: LAND 
BOOM AHEAD? 


By IVY W. DUGGAN 


INCE the Korean conflict started, 
there has been evidence that 
speculative buying of farms by non- 
farmers is becoming an important 
factor in the farm real estate market. 
Reports from various parts of the 
country indicate that city people are 
buying land to hedge against inflation 
to get away from atom bomb dan- 
gers, or to produce a part of the 
family living from part-time farming. 
To the extent that this buying re- 
sults in establishing prices of farms 
above what can be justified based on 
agricultural earnings over a long pe- 
riod of years, it’s generally against the 
interests of farmers—except those who 
happen to sell their farms at inflated 
prices. 

This speculative activity handicaps 
those trying to get established in farm- 
ing as owner-operators. It’s a particu- 
lar handicap for veterans and other 
young people with a limited amount 
of capital. It’s usually necessary for 
them to borrow a large part of the 
sales price which may overburden 
them financially for years. 

During and immediately after 
World War I, speculation in farm 
land was an important cause of farm- 
ers’ later financial difficulties. Farmers 
acquired heavy debts—many of which 
later resulted in foreclosures or forced 
sales. 

During the World War II period 
and the years which followed, no 
serious speculative activity developed. 
It’s true that Bureau of Agricultural 
Economics peak index of land values 
of 177 (1910-14 = 100) in 1948 was 
higher than the post-World War I 
peak of 170 in 1920. But net farm 
income in 1948 was nearly 2% times 
that of 1920. Had there been the 
same degree of speculative activity 
as during 1920, land prices probably 
would have gone substantially higher. 

Up to the outbreak of hostilities 


in Korea, there had been no im- 


portant drop in land values, and 
farmers in general experienced no 
financial difficulties. 

Some individuals who paid what 
seemed at the time to be high prices 
for land, have fared better than those 
who followed a more conservative 
course. But by all standards of the 
past, this appeared at the time to be 
a gamble against odds. And if it had 
been followed by all, it would have 
created the speculative rise in values 
which was finally avoided. 


What Course Now? 


Under these circumstances, what is 
the wise course to follow now? The 
real danger is a level of land values 
and mortgage debts too high to be 
supported by long-run farm income. 


A whole train of unfavorable de- 
velopments follows a period of over- 
expansion of farm mortgage debt. 
During a period of declining prices, 
farm commodities usually decline 
faster and to a greater degree than 
farm costs. Thus, net farm income is 
reduced rapidly. This forces farm 
families to reduce their level of living 
in an attempt to meet interest and 
principal payments on their mortgage. 

When a farmer’s mortgage debt is 
excessively heavy, it’s usually hard for 
him to obtain sufficient capital to 
operate his farm efficiently. Such a 
handicap aggravates his declining in- 
come situation. And sooner or later 
deterioration of his soil and improve- 
ments occurs. Money which should 


wt Look at Land 


be used to maintain his farm is 
needed to pay on his excessive mort- 
gage. 

Finally, many farmers in this cate- 
gory lose their farms with all of the 
destructive effects to farm home and 
family life. Lifetime savings, repre- 
sented by supposed equities in their 
farms, are lost. It’s estimated that 
about 2 million farmers lost their 
farms through foreclosure during the 
period between the two world wars. 


During the period of heavy fore- 
closures between 1920 and 1935, farm 
tenancy increased from 38 per cent 
to 42 per cent. And in some areas 
there were substantially greater in- 
creases. 

It’s important that farmers, as well 
as prospective non-farm speculators, 
review this sad chapter in the history 
of American agriculture. We’re now 
nearly one whole generation removed 
from the severe depression of the 
early 30’s. Most young farmers and 
many city people recall most vividly 
the large profits made by many farm- 
ers during the last decade. They re- 
member particularly the examples of 
farmers who paid for high-priced 
farms from the crops and _ livestock 
produced in 2 or 3 years. 


All efforts should now be renewed 
or continued, emphasizing a sound 
level of values and loans in relation 
to future agricultural income. But, 
the changed economic situation, com- 
ing at a time when land values are 
already near their all-time high, may 
require more than educational efforts 
to prevent unsound speculation in 
farm real estate. 


During World War II, there were 
a number of methods suggested for 
controlling inflation in farm real 
estate. Because educational efforts 
and other factors were effective in 
preventing the speculative excesses of 
the World War I period, no control 
measures were enacted. But here are 
some of the methods suggested at that 
time: 

(Continued page 25, column 2) 


To most farm lenders, the suggestion of a land boom abead may seem a little 
ridiculous—what have we had, what have we got now? Mr. Duggan, who is 
governor of the Farm Credit Administration, says we can have more and it can 
be much more of a boom than we have had. Now that the country is off again 
on another great spending spree, many of the farm suggestions, plans and 
proposals which were advanced in the last war are back again. One described 
by Mr. Duggan is a plan to take the speculation out of farm transactions 
through taxation. It’s safe to say that it won't find much favor. 
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Outstandin g 


Established a quarter century ago, Lawyers Title is today 


outstanding- 


_In amount and character of assets for protection of 


policyh« ylders, 


. In experience in solving title insurance problems for the 


lawyer, the mortgage banker and the life insurance company. 


Over the years, the name Lawyers Title has become a 


synonym for safe, sound title insurance protection. 


( Virginia ) 


Jawyers Jitle Insurance (rporation 


Operating « New York Slate as | Virguma) Lawyers Tile Insurance Corporation 


Home Office ~ Richmond . Virginia 


TITLES INSURED THROUGHOUT 28 STATES, BRANCH OFFICES IN 
ATLANTA * BIRMINGHAM * CAMDEN * CINCINNATI * CLEVELAND 
COLUMBUS + DALLAS + DAYTON + DETROIT + MIAMI + NEWARK 
NEW ORLEANS +» NEW YORK + PITTSBURGH * RICHMOND * WASH- 
INGTON + WILMINGTON + WINSTON-SALEM * WINTER HAVEN 
REPRESENTED BY LOCAL TITLE COMPANIES IN 94 OTHER CITIES. 
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“MONG acd 


The FUTURE 
of the 


ANY people are worried about 

the dollar. Some of them for good 
reasons, and some for bad reasons. 
We all know that the dollar is not 
what it used to be. Its gold value 
was slashed in 1933 for the first time 
in the history of 
the country. The 
present generation 
has also seen the 
buying power of 
the dollar very 
badly shrunken. It 
will buy today 
only 40 per cent as 
much of the neces- 
saries of life as it 





W. R. Burgess 
would in 1913 before the First World 
War. But what really worries people 
is the shrinkage of the dollar since 
Korea and a vision of dreadful things 
which might happen in the months 
ahead. 


There is so much real danger to 
worry about that we ought to clear 
our minds first of some of the un- 
necessary worries. Number one among 
these unnecessary worries is the posi- 
tion of the dollar in relation to the 
other currencies of the world. Some 
people have been worried because the 
United States has, since the devalua- 
tion of sterling in September 1949, lost 
about two billion dollars from its gold 
stock. England and some of the other 
European countries have been gaining 
gold and dollars. So also have Aus- 
tralia, Canada, Mexico and Uruguay. 
Is this something we should worry 
about? And does it mean that the 
dollar will have to be devalued or will 
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By W. RANDOLPH BURGESS 


lose its position in relation to the cur- 
rencies of some of our neighbors? 
The answer is perfectly clear. The 
dollar is the strongest currency in the 
world,* and we do not need to worry 


Eee 


In bis new book, The Nine- 
teen Fifties Comes First, Dr. 
Edwin G. Nourse, former chair- 
man of the President's Council 
of Economic Advisers, says that 
“the greatest thing we have to 
fear in the economy is a spread- 
ing fear as to the future of the 
dollar.” Anyone who has been 
observant in recent months 
knows exactly what he means— 
the increasing interest in stocks, 
the flight into tangible goods, 
spiraling department store sales 
and our loss of gold all seem 
part of a waning confidence. 
And abroad there have been 
other serious effects. 

Mr. Burgess, chairman of the 
executive committee of the Na- 
tional City Bank of New York, 
says we still have the strongest 
currency in the world, that we 
need not worry about the loss 
of our gold stocks. But some 
tough assignments are abead for 
these United States if we want 
financial stability and he tells 
you what they are. 


ee 


*But the good old dollar isn't what it used to 
be as one can quickly see by noting the ups and 
downs it has had for the past half century, graph 
ically shown in the illustrations by Roy Wenzlick & 
Co., St. Louis. On this page, pick up the buck in 
1900 when it really was a buck, then follow it 
right on through to the sad finale in 1950 shown 
in the next pages. But what's worrying most 
people is what the figure will be for 1951. Wenz- 
lick puts a question mark there and that’s the only 
thing that could be put there right now.—Editor. 
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about its relationship to other cur- 
rencies. On the contrary, we should 
be gratified that part of this country’s 
huge store of gold has been flowing 
out to other countries which need it 
badly. It is not a sign of instability 
in the world; it is a sign of returning 
equilibrium. There is nothing more 
important for world trade and for 
world economic well being than the 
strength of the British pound. More 
of the world’s trade is done in pounds 
than in any other currency. We 
should all rejoice in the statement 
recently made by the British Chancel- 
lor of the Exchequer that British gold 
and dollar reserves have been restored 
to $3,300,000,000. This means that 
England is less dependent on the 
United States for aid. It reflects a 
remarkable economic recovery. It is 
good for England; it is good for all 
the nations that trade with her; and 
it is good for this country. 

The outflow of gold from the 
United States is a healthy sign, and 
not a sign of disease. It is simply 
restoring to some of the other coun- 
tries of the world a small part of the 
reserves which they have lost and 
which they need. 

The honest and legitimate worry 
about the dollar is what is happening 
to it right at home in terms of its 
purchasing power. Prices and the 
cost of living are rising and thus_re- 
ducing the value of the dollar. The 
reasons for this are well understood. 
They were discussed by the President 
in his economic message. The causes 
are the same as gave us the inflations 
of the Revolution, the Civil War and 
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World Wars I and II. At such times 
government spending creates purchas- 
ing power larger than the amount of 
goods available for the people to buy 
with their money. Thus far the in- 
flation has reflected not so much gov- 
ernment spending itself as peoples’ 
anticipation of that spending. 

[he program that needs to be fol- 
lowed is simple and can be written 
down in a few words. What the coun- 
try must do in this situation is, first, 
to produce more. If we can produce 
guns in adequate quantity and have 
our butter at the same time, it is all 
to the good, and if we work harder 
and more efficiently we can go a long 
way in that direction. 

But no matter how hard we work 
nor how many hours, it is very doubt- 
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whether we can build up our 
ument fast enough without cut- 


down our butter. Therefore, the 
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other thing we must do is to spend 
less on other things than armament. 
We must spend less on automobiles 
and houses and some of the other 
things that use up labor and mate- 
rials. 

2? One way to reduce our spending 
is to pay bigger taxes, and it is very 
encouraging that so many people have 
accepted the principle of “pay-as-you- 
go” for financing the war. Already 
we have two sizable tax bills, and it 
is clear that if we are to maintain this 
principle there must be another tax 
bill and a bigger one. It should be 
the right kind of tax bill: it should 
tax spending and. not tax production 
or saving. That is a strong argument 
for a sales tax of some kind. 

>»? A second way of reducing spend- 
ing is for the government itself to 
stop extravagant spending for non- 
defense purposes. Government ought 
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to set the example. 

>? The third way of reducing the 
amount of spending that causes in- 
flation is a wise credit policy which 
restrains the amount of credit avail- 
able for unnecessary activities, that 
can be cut back without hurting the 
defense effort. The Federal Reserve 
Board has acted wisely in its regula- 
tion of consumer credit, and credit 
for building. All good citizens should 
support and obey the rules of the 
Board in these fields in spirit as well 
as in letter, for they are necessary in 
the public interest. The Reserve Sys- 
tem has acted to make credit a little 
dearer and a little less readily avail- 
able, the classic method of resisting 
inflation. 

>? A fourth way to resist spending is 
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an affirmative program to encourage 
savings. We should all support vigor- 


ously the sale of treasury 
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Will There Be a Cut in Non-Defense Spending? 


spending be 
Burgess says must 


" Ppen government 
cut as Mr 

Spending for non-mili- 
is. Answer: 


be done? 
tary purposes that 
Little if at all according to the 
President’s budget proposals. Sev- 
eral billion dollars at least say con- 
And six billion 
dollars says the U. S. Chamber of 
Commerce which has broken down 


gressional leaders. 


its recommendations to show just 
where the cuts could be made. 


One billion dollars less for hous- 
ing loans and subsidies, | billion 
less for public works, 2 billion less 
for farm subsidies, 1 billion less 
for welfare and public assistance, 
and | billion less for the veterans 
administration 


Che government espoused policy 


of limiting housing credit and con- 
struction, coupled with materials 
shortages, should make it possible 
and “necessary” to make the cut 
in public housing and home mort- 
gage purchases by FNMA. 

“Booming agricultural prosperity 
has eliminated the need for farm 
aid measures,” Otto A. Seyferth, 
president, said. 

He added that price support 
operations can be expected to drop 
to “almost nothing.” The sales of 
surplus crops have already given 
the treasury a net profit of almost 
400 million dollars compared with 
a cost last year of more than | 
billion 700 millions. 

Spending on public works should 
be drastically curtailed to combat 


inflation and conserve scarce mate- 
rials and labor. Even after a cut 
of | billion dollars the public works 
program would still be five times 
as large as in 1945, the last war 
year. 

“High employment and high 
wage levels incident to a war time 
economy should make it possible 
to reduce welfare programs by | 
billion dollars. Public assistance 
programs alone have risen by | 
billion since 1946. If these and 
other welfare programs were re- 
duced even to the high 1949 levels 
| billion could be saved.” 

The VA could be reduced by | 
billion dollars without reducing the 
benefits to which veterans are en- 


titled. 


savings 
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bonds through payroll savings and 
other plans. 

Nobody likes regulations and re- 
straints, but their necessity has become 
increasingly clear. We have some al- 
ready and there will be more in 
prices and wages, and in certain criti- 
cal materials. 

But after the government has taken 
all its official steps, and after we have 
pushed production as far as we can, 
there will be much that only the 
individual citizen can do. In a democ- 
racy you can never do the whole job 
by laws and rules. The final result 
will depend on what each of us does 
in trying to behave in a decent and 
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rational manner and saving his money 
instead of spending it, and not using 
the situation for his own selfish pur- 
poses. 

On some things we shall have to 
wait for Washington to tell us what 
the military program is, what tax and 
credit policies they intend to pursue, 
and what they are going to do about 
price and wage control. 

But this is a democracy. We do not 
need to wait for Washington before 
something can be done. I suggest that 
as individuals, as businesses, and as 
organizations, we ought to be review- 
ing our own plans and programs to 
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see how we ourselves can avoid con- 
tributing to inflation and how we can 
act together to stop its inroads. 

The future value of the dollar is 
just what we make it. Never in the 
history of the world has there been a 
country with such tremendous re- 
sources, physical, mental, and moral; 
with such widespread education, with 
such capacity for acting together, both 
through their government and in vol- 
untary ways. We have the capacity 
for meeting this situation without se- 
rious inflation and so preserving for 
our children the value of the Ameri- 
can dollar. 
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Definite Anti-Inflation Action Is Needed Now 


HE decline in the dollar is the 

symbol of the terrific inflation 
which the nation is experiencing 
and the one symbol that every man 
can understang fully. What money 
and credit policies shall we pursue 
to make price and wage controls 
work, asks the Committee for Eco- 
nomic Development. One answer 
is to set up a National Monetary 
Commission by congress. Price and 
wage controls alone cannot succeed 
in checking inflation, it says and 
urges a program for checking bank 
credit expansion. 

Asserting that the Federal Re- 
serve System can control credit 
through its power over the banking 
system’s reserves, the CED pointed 
out that this would mean an end 
to the Treasury’s low interest rate 
policy. 

“There can be no reasonable 
basis for confidence in the control 
of inflationary pressure if the ex- 
pansion of bank credit and the re- 
sulting increase in the amount of 


money are not brought under con- 
trol. 

“The Federal 
using its powers over the availa- 
bility and supply of the banking 
system’s reserves, can control the 
expansion of bank credit. It is of 
utmost importance that this power 
to check credit expansion be used 
to reduce inflationary pressure. This 
will require a modification of the 
present policy of using the govern- 
ment’s monetary powers to main- 
tain a stable market for federal 
government securities at low interest 


Reserve System, 


rates. 

“The contribution that an anti- 
inflationary monetary policy can 
make to preserving the stability of 
our whole economy and the hold- 
ing down of the cost of the defense 
program is more important than 
the preservation of an existing pat- 
tern of interest rates in the security 
markets. 

“The costs of an anti-inflationary 
monetary policy in the form of a 


higher interest burden are com- 
monly exaggerated and in any case 
would be small by comparison with 
the costs of greater inflation. 

“In view of the present differ- 
ence of opinion about monetary 
policy and debt management and 
the need for greater public under- 


standing of the issues involved, 
Congress should without delay 
establish a National Monetary 


Commission to make recommenda- 
tions on the policies to be followed 
in the control of money and credit 
during the defense emergency. 

“From government we need more 
than price and wage controls. We 
need a clear and consistent national 
policy. We need a policy that will 
convince our people that our gov- 
ernment is facing the realities of 
the situation—that all of the avail- 
able means will be used to deal 
with the basic forces of inflation so 
that direct price and wage controls 
will have a reasonable chance of 
success.” 
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The Life Companies 


Life Company Investments Spread 
Geographically More Than Ever 


| ye companies have made progress 

in recent years in spreading their 
mortgage and investment funds out 
across the country on a fairly even 
per capita basis, regardless of where 
premiums are paid or home offices 
located, the Life 
tion of America reports, analyzing a 
of the distribution of invest- 


ments of 49 companies. 


Insurance Associa- 
sur vey 


These companies, with total invest- 
ments in continental U. S. of $47,- 
105,233,000 at the start of 1950, had 
This 


average was closely approximated in 


a per capita investment of $317. 


the nine geographic divisions of the 
country. The lowest per capita aver- 
age the East South Central 
states, where $239 was reported, 25 
per cent under the national average. 


was in 


Highest regional per capita invest- 
ment the Middle Atlantic 
states, the $374 for that section being 


was in 


only 18 per cent above average. 


The distribution of investments of 
these 49 companies was measured in 
accordance with the geographic loca- 
tion of properties securing the invest- 
ments, with U. S. government securi- 
ties allocated on a population basis 


Great Change in 20 Years 


Last year’s investment distribution 
contrasted sharply with that at the 
start of 1930, when the 49 companies 
had total $120 per 
capita, countrywide. But in 1930, the 
New England region, for example, 
averaged $74 per capita, or 38 per 
cent below the U. S. average. and the 
West South Central states averaged 


investments of 


$75 per capita, also 38 per cent 
below the national average. The 
West South Central area showed a 


$330 per capita investment in 1950, 4 
per above the national figure. 
Highest figure in 1930 the 
West North Central states which av- 
eraged $181 or 51 per cent above the 
U. S. figure. That 1950 
showed a per capita investment of 
$292, cent the 
U.S. figure. 


cent 
was for 


section in 


some 8 per below 

Since the start of 1930, the 49 com- 
panies increased their U. S. per capita 
investment by 164 per cent, but re- 


gionally showed a range of from 61 


12 


per cent to 340 per cent in the in- 
While all sections showed ma- 
terial increases, the gains, 
percentagewise, were in the Pacific 
and West North Central states, while 


crease. 
smallest 


the largest gains were in the New 
England and West South Central 
states. 


The per capita investment of the 


49 companies by divisions was re- 
ported as follows: 


Jan.1 Jan.1 

1930 1950 
New England $ 74 $280 
Middle Atlantic ....... 147 374 
East North Central..... 124 318 
West North Central... .. 181 292 
South Atlantic ........ 92 292 
East South Central..... 84 239 
West South Central..... 75 330 
DN ccceocacsaess 92 ES 
I. 15 oes fo ae i Wee 131 324 
Continental U. S....... $120 $317 


Life Firms Act to Guard Their 
Records from Bombing Attack 


HE life companies of the country, 

in addition to studying the policy- 
holder risk involved, are developing 
plans for protecting their office per- 
sonnel, valuable policyholder records 
and company properties in the event 
of an atom-bomb or other bomb at- 
tack and in many cases portions of 
these plans are already in operation, 
the Life Office Management Associa- 
tion reports. The association has just 
completed an analysis of the defense 
plans of 31 companies from coast 


to coast. 


“Consideration by the life compa- 
nies of plans for meeting the possi- 
bility of atomic attack does not 
contemplate any immediate catas- 
trophe, but rather is in keeping with 
the whole national program of pre- 
paredness and civilian defense,” the 
association says. “The insurance busi 
ness has a multiple problem, covering 
not only the welfare of its personnel, 
but the preservation of its vital records 
held for policyholder service and the 
protection of its physical properties as 
well.” 

As part of the plans for the care 
and treatment of personnel, a number 
of companies have installed special 
equipment to meet emergencies. In 
one company home office, a complete 
communications system has been in- 
stalled in its control center, ready for 
emergency In at least two com- 
panies, completely equipped hospitals 
maintained in the home office have 
been made ready to provide emer- 
facilities. 
companies 


use. 


gency 


Several have definite 


plans for dispersing employees in the 
event of attack and a number are 
considering dispersal of the home of- 
fice facilities. 

Duplication of records vital to 
maintenance of policyholder service is 
planned or under way in most of the 
companies surveyed. Almost all of 
them are making use of microfilm for 
this duplication. While many compa- 
nies have been using microfilm reg- 
ularly for at least a portion of their 
record keeping, even those have 
stepped up the use of the process and 
many have newly adopted it. Punch 
card records are extensively used by 
others and some use carbon copies 
and photostats. Because of the wide 
range of records maintained, more 
than half of the companies use more 
than one method of duplication. 

In most cases, plans are already 
set for filing the duplicated records in 
places well removed from the orig- 
inals. The most typical site planned 
is a small town at least 20 miles from 
the home office. 

Any threatened service delay re- 
sulting from bombing of the home of- 
fice will in most cases be covered 
by the field offices. 

Typical of the planning, one com- 
pany official said, “Our agency offices 
maintain a complete set of life in- 
surance policy records, as well as those 
maintained in the home office. In the 
event of a catastrophe, we plan to 
handle service to policyholders 
through these agency offices which 
will be equipped to make policy loans 


and pay death benefits.” 
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Invested Dollar Does Only Part 
of a Day’s Work—a Small Part 


HILE the great debate as to 

what interest rates should be 
goes merrily on, no doubt remains that 
the man who saves and expects a fair 
return on his invested capital hasn’t 
gotten a fair deal in the recent past. 

While all the principal segments of 
our $300,000,000,000 economy are en- 
jeying a boom of record proportions, 
the Institute of Life Insurance points 
out, “the return on invested savings 
has been lagging far behind, and in 
certain major areas is virtually at the 
lowest level on record. 

“In an inflationary period like the 
recent past or the present the freeze 
in interest rates works an added hard- 
ship on the thrifty who, to avoid tak- 
ing risks, have prudently invested their 
savings in top-grade securities like 
government bonds, and kept them. 

“With their rate of return un- 
changed, or in some cases actually 
having declined over the decade, such 
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people are actually being penalized, 


rather than rewarded, for their thrift 
as the result of the effect 
marked decline in the dollar’s pur- 
chasing power on the return from 
their savings.” 


of the 


The institute recalled that in 1929, 
the combined dollar return on invested 
savings as represented by rental in- 
come, dividends and personal interest 
income, was equivalent to 22 cents on 
every dollar of the nation’s over-all 
personal income in that year. 

Declining steadily through the ’30s, 
the proportion slipped to 17 cents by 
1940 and then declined further to 10 
cents in 1944 and 1945. The ratio in 
1950 rose to 12 cents. 




















You can develop a continuing volume of sound mort- 
gage investments, if you deal with the builder who erects P&H 
prefabricated homes. Harnischfeger Corporation has invested 
more than 16 years’ research, engineering and development, to 


bring better housing to more people, at lower cost. 


P&H homes mean good business for your local builders 

. a reliable source of new home mortgages for you. Builders 
or mortgage companies can get construction funds through 
Builders Acceptance Company, a Harnischfeger service subsid- 


Investigate the P&H builder-banker profit plan today. 
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The Mortgage Banker for March, 1951 


13 











INSIDE MBA 


MBA EASTERN MORTGAGE CONFERENCE SET FOR STATLER 
IN NEW YORK MARCH 26-27; SEN. DIRKSEN A SPEAKER 


OW with the Chicago Conference 
and the Minneapolis and Okla- 
homa City Clinics behind us, next big 
MBA meeting is the New York Con- 
ference March 26-27 where, it seems 
safe to predict, we'll have another rec- 
ord attendance for this companion 
Eastern meeting just as we did this 
year at the Chicago Conference. 
Milford A. Vieser, vice president, 
The Mutual Benefit Life Insurance 





Company of Newark, and vice chair- 
man of the Clinic Committee, will act 
as moderator and conduct the four 
sessions in conjunction with Oliver M. 
Walker, president, Walker & Dunlop, 
Inc., Washington, Clinic chairman. 
The place is Hotel Statler, first time 
for us at this hotel. Our material is 
in your hands and if you haven’t proc- 
essed your hotel reservation and our 
advance registration, do it without 
delay. That advance registration 
means your name appears on the list 
available at the opening of the Con- 
ference and that’s important to you 
so don’t miss—as quite a number did 
in Chicago to their regret. Your hotel 
reservation is equally important, as 
you well know if you’ve been traveling 
during these early days of 1951 (the 
crowds are getting crowdier just about 
everywhere) . 

What’s being planned for the New 
York meeting lines up about like this: 

First Morning: Session on servicing 
with Oliver M. Walker speaking on 
the “Duties and Responsibilities of the 
Servicing Manager,” preceded by 
short talks by MBA President Milton 
T. MacDonald and Mr. Vieser. 

First Afternoon: At this session 
members will hear addresses by the 
Hon. Everett M. Dirksen, newly- 
elected United States Senator from 
Illinois and just named a member of 
the Senate Banking and Currency 
Committee. Senator Dirksen is a 
recognized authority on housing and 
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housing financing and he is vigorously 
opposed to the proposed three billion 
dollar housing bill now under debate. 
Another guest speaker will be Robert 
V. Fleming, president and chairman 
of the board of The Riggs National 
Bank of Washington. At this session a 
report by Samuel E. Neel, MBA’s 
Washington counsel, on “Present and 
Prospective National Legislation Af- 
fecting the Mortgage Industry” will 
be heard. 

Second Morning: Again a session 
on servicing where members will hear 
a talk on “Mortgage Servicing, 1951 
Model,” by Thomas E. McDonald, 
MBA’s Director of Accounting and 
Servicing. Talks on collections and de- 
linquencies will be given by James 
W. Rouse, president, the Moss-Rouse 
Company, Baltimore, and William I. 
DeHuszar, treasurer, Dovenmuehle, 
Inc., Chicago, and chairman of the 
MBA mortgage servicing committee. 

Second Afternoon: At this session 
members will be brought up to date 
on capital developments and will hear 
talks on “Veterans’ Financing in Our 
Defense Economy,” by T. B. King, 





MBA CALENDAR 











March 26-27, Eastern Mortgage Con- 
ference, Hotel Statler, New York. 
May 8, Clinic, Hotel Tutwiler, Bir- 

mingham. 

May 11, Clinic, George Washington 
Hotel, Jacksonville, Fla. 

June 18-22, Fourth Annual Mortgage 
Banking Seminar, Northwestern 
University, Chicago. 

September 11-14, 38th Annual Con- 
vention, Mark Hopkins and Fair- 
mont Hotels, San Francisco. 


director, VA loan guaranty service; 
“How to Live With and Operate 
Under Regulation X,” by W. A. 
Clarke, consultant to the Office of 
Real Estate Credit, Federal Reserve 
System, and president, W. A. Clarke 
Mortgage Company, Philadelphia; 
“FHA’s Role Under Restricted Op- 
erations,” by Franklin D. Richards, 
FHA Commissioner; and “What the 
Defense Effort Means for Housing,” 
by Raymond M. Foley, HHFA Ad- 


ministrator. 


MBA-NYU 1951 COURSE 
WAS LARGEST YET HELD 


Following the pattern being estab- 
lished at other MBA meetings in 1951, 
the Senior Executives Course, spon- 
sored by the Association and the 
graduate school of business adminis- 
tration of New York University, also 
set a record with nearly 90 registered 
which is about the quota set. 

This is the MBA program which 
seeks to analyze, in the most detailed 
manner, the underlying influences in 
our national economy; this year, de- 
velopments of the immediate present 
received primary attention. 

W. A. Clarke, long-time MBA mem- 
ber and now serving as consultant to 
the Federal Reserve System’s Office 
of Real Estate Credit, told of the 





Paul Swett of Baltimore, a MBA-NYU 
speaker, and Harry C. Peiker, New York, 
who headed the NYU section of our Edu- 
cation Committee. 


(Continued page 32, column 1 ) 
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SAN FRANCISCO CONVENTION IS CLOSER THAN YOU MAY 
THINK; HERE ARE SOME THINGS TO THINK ABOUT NOW 


HIS is about your 1951 MBA 

Convention in San Francisco Sep- 
tember 11-14. Too early to be think- 
ing about that, you say? Sure it’s 
nearly seven months away but cer- 
tainly not too early to be making 
plans; and for some of the plans, right 
now is the time to decide what you 
want to do. 

For instance, how will you go to 
the coast, do you plan to spend some 
extra time going or coming or both, 
will your wife be coming along (and 
she is especially invited), and when 
you’re out West, would it be a good 
time for additional trips that you’ve 
thought about in the past? 

That is what this special section is 
about—two features of the San Fran- 
cisco Convention which will require 
your consideration now. There’s prob- 
ably no one who doesn’t like to visit 


California and the West Coast. The 
things to do and see are innumerable. 
San Francisco is one of the world’s 
most beautiful and colorful cities and 


mo 


SOME OF THE 
SIGHTS: Right, Mor- 
mon Temple, Salt Lake 
City; Left, top, colorful 
Victoria and below, San 
Francisco Harbor; right, 
spectacular Feather 
River Canyon, one of 
the foremost beauty 
spots of America; and 
below right, one of the 
world’s greatest sights, 
the Grand Canyon. 
These are a few of the 
scenic treats in store for 
you on MBA’s special 
tours. Make plans now 
to be aboard MBA’s 
special train when it 
leaves Chicago Septem- 
ber 7. 
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Preview of Sa Francisca 


embarkation point for all sorts of 
other places such as the Pacific North- 
west and Southern California. With 
the 1951 MBA Convention in San 
Francisco, it’s only good judgment to 
combine your Convention trip with 
as much else as you can arrange for. 
And, as one member aptly said, “em- 











phasize to the members that they 
should not put off taking in the West 
Coast. Don’t Do it this 
while there’s no question of being able 
to do it.” That like 
advice any way you look at it. 


wait. year 


sounds good 


As every member knows, there are 





many ways to get to San Francisco. 
He also knows there are all sorts of 
side trips he can take—and he knows 
what these are. What MBA has done 
is arrange two special tours for mem- 
know will have great 


bers, two we 


appeal. 


COME ABOARD MBA’S SPECIAL CONVENTION TRAIN AND 
SEE A BEAUTIFUL PART OF U.S. WITH OTHER MEMBERS 


HE first of these 
trip to the San Francisco Conven- 
tion and is a special tour over the 
Burlington-Denver Rio Grande-West- 


concerns your 


ern Pacific Lines which, for seeing 
about the most beautiful and colorful 
part of the United States, has no 
equal. 


Actually, this special MBA tour has 
three parts: 

First, it’s from Chicago to San 
Francisco by the route described be- 
low, returning via Yosemite National 
Park, the 


Canyon. 


Los Angeles and Grand 

Second, it’s the same route to San 
Francisco but returning via the Pacific 
Northwest, Portland, Seattle, Victoria, 
British Columbia and Grand Coulee 
Dam near Spokane. 

Third, it’s still the Chicago to San 
Francisco tour but is for those who 
will be going on to Hawaii (that’s 
another tour described later on) or 
may prefer to return independently. 

What will be most appealing to 
MBA members about this tour is that 
into it has been crowded just about 
as many things to see in the West as 
At the same time, 
it offers the member and his wife an 


one possibly can. 


opportunity to do all this in company 
with other members. This is the first 
time MBA has been able to arrange 
something of this sort and from all 
full 


train when we pull out from Chicago. 


indications we should have a 

his is quite a trip, as you'll see by 
coming along now for a preview, fol- 
lowing it day by day, place by place. 
For those who have never been West 
this way, it will certainly be an ex- 
perience to remember. For those who 
have, it’s pretty certain that they did 
not see all the things you'll see on 
this tour. This 
MBA, to get 


number of 


is tailor-made for 
as much into a certain 
days as can possibly be 


done. 
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Here’s what is awaiting you if 
you’re aboard MBA’s tour in Septem- 
ber: 

Leave Chicago, Friday, September 
7, 11:00 A.M. Lunch aboard the fine 
Burlington train with the Vista Dome 
car. We cross the Mississippi at Bur- 
lington, Ia. After dinner we're in 
Omaha. 

Arrive Denver Saturday 8:00 A.M.: 
Then on into the foothills of the 
majestic Colorado Rockies, through 
Pueblo, Canon City and then to the 
Royal Gorge in mid-afternoon. We 
alight briefly to take a good look at 
the the highest suspension 
bridge in the world and other sights. 
We continue on into the heart of the 
Rockies for some of the world’s most 
spectacular scenery, viewing Colora- 
do’s highest mountains, some 14,000 
feet high. Then Tennessee Pass and 
across the Continental Divide. 

Arrive Salt Lake City Sunday 8:30 
A.M.: We'll find cars waiting to take 
us direct to Mormon Tabernacle for 
a famous organ recital with a special 
broadcast at 9. After that, we see the 
city by car, then to Highline Blvd. 
overlooking the entire valley and then 
on to Big Cottonwood Canyon. And 
here, if you like, you can ride up Mt. 
Millicent Ski tow 4,000 ft. long. This 
is magnificent country to see. We’re 
back at Hotel Utah for lunch in the 
beautiful Roof Garden and then back 


Gorge, 


to our train. 

Leave Salt Lake City Sunday 3:00 
P.M.: We're off again along the 
shore of Great Salt Lake, over the 
vast salt flats where they set the auto 
speed records and then on into Ne- 
vada. And if this 
part of these United States, you’ll find 
it picturesque and colorful. After din- 
stop at Elko, Nevada, with 
all the character and flavor of an old 
western cattle town. We’ll be around 


you haven’t seen 


ner we 


for two hours and you can look in on 





the casinos and inspect this pictur- 
eque place. You won’t see anything 
like this except right in Nevada. 

Monday, September 10: Early 
morning finds us in the world-famous 
Feather River Canyon where a hun- 
dred years ago, gold was king. This 
is one of the world’s foremost beauty 
spots. We’re descending now, follow- 
ing the course of Feather River with 
tall peaks on both sides. Actually we 
come down 4600 feet in the 120 mile 
trip along the canyon. Then on to 
Sacramento, capital of California, and 
then into Oakland. 

Arrive at Oakland Monday 3:30 
P.M.: A ferry boat is waiting to take 
us across the Bay, a 20 minute ride. 
You'll see the Golden Gate and color- 
ful San Francisco in the distance. We 
go under the famed San Francisco- 
Oakland Bay Bridge with the larger 
Golden Gate Bridge ahead. 

You'll say, just as others always say, 
that you’ve seen an awful lot of this 
country in your trip from Chicago 
and certainly you have seen about as 
beautiful a section of it as there is to 
see. You left Chicago 11 A.M. Fri- 
day and here you are in San Fran- 
cisco Monday afternoon with plenty 
of time to get set for MBA’s 38th an- 
nual convention opening Tuesday 
afternoon. 

Coming back, MBA members tak- 
ing the tour have three choices: 
>> The Southern Route through 
Yosemite National Park, Los Angeles 
and the Grand Canyon. 


>> The Northern Route through the 
Pacific Northwest, Portland, Seattle, 





The Royal Gorge, another bit of Amer- 
ica you'll see on the tour. 
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Beautiful Waikiki (left) with the luxurious Royal Hawaiian Hotel in the foreground 


and Diamond Head in the distance; right, the beach at Waikiki; below, top photo, your 
transportation to Hawaii, the United Air Lines Mainliner Strato-cruiser going in over 


Diamond Head from San Francisco; 


Victoria, British Columbia and the 


Grand Coulee Dam. 


>> Or, if you go on to Hawaii, you 
can return independently. 


Southern Tour Returning 


Leave 


tember 


San Francisco Friday, Sep- 
14, 10:30 P.M.: On Satur- 
day morning, September 15, arrive at 


7 A.M. at Merced, Calif., on the 
Southern Pacific. Breakfast at the Ti- 
oga Hotel and then board cars for 


Yosemite. We see the towering heights 
of El Capitan and the Yosemite 
Water Falls. Lunch and dinner at 
Hotel Ahwahnee. In the afternoon, a 
trip about the floor of the valley. 


Los Angeles 9:30 A.M. 
Sunday and Monday are 
free but the train escort will help you 


Arriz é 
Sunday: 
plan any trips you wish—say, to Cata- 
lina, San Diego, the beaches or any- 
where. Tuesday morning we have a 
trip to Hollywood, Beverly 
Hills, the beaches, see the homes of 
the movie stars with 
Hotel Roosevelt. That afternoon we 
motor back along Sunset Strip. 


Leave Los Angeles Tuesday, 6:30 
P.M. and arrive Grand Canyon 12:40 
P.M. Wednesday, September 19. 
Lunch and dinner at El Tovar Hotel 
on the brink of the Canyon. Motor 
trip to Hermit’s Rest. 


motor 


luncheon at 


Leave Grand Canyon 8:10 P.M. 
Wednesday, September 19 and ar- 
rive Kansas City 6:30 A.M. Friday, 
September 21, continuing on to Chi- 


3:45 P.M. 


cago 


The cost of this tour is from 


$268.92 per person to $343.37, de- 


below, 


roomy interior of the Strato-cruiser. 


pending upon accommodations de- 
sired, how many people occupying the 


accommodations, and other factors. 


Northern Tour Returning 


Leave San Francisco 5 P.M. Friday, 
September 14: We travel through 
beautiful Southern Oregon, a land of 
mountains, lakes 
Arrive Portland Saturday, September 
15, 1 P.M. Cars take us on a spec- 
tacular drive along the Columbia 
River to Multnomah Falls, visiting 
Crown Point, Vista House and seeing 
the City of Roses. 


Leave Portland 5 P.M. Saturday, 
September 15 and arrive Seattle 9:15 
P.M. Saturday, September 15. Sun- 
day morning is open. In the after- 
noon we take a motor tour, including 
a cruise on Puget Sound, through the 
Government Locks, Lake Union and 
Lake Washington, about 
9:30 P.M. 


and green forests. 


returning 


Monday, September 17, we board a 
Pacific Steamer at 8 A.M. 
the 
Sound to picturesque Victoria on 
j Victoria is old- 
Luncheon at the 
Empress Hotel. In the afternoon you 


Canadian 


for a four-hour cruise across 


Vancouver island. 


world, very English. 


can shop or motor to Butcharts 
Gardens. 


Leave Seattle 10 P.M. Monday, 
September 17, arriving Spokane 8:25 
A.M. next morning. Busses take us 


to Davenport Hotel. We take a trip 
along the prehistoric bed of the Co- 
lumbia River, arrive at Grand Coulee 
Dam, greatest engineering and con- 
struction undertaking of all time. 
Lunch at the Dam. 
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Leave Spokane Wednesday, Sep- 
tember 19, 8:50 A.M. for a daylight 
ride through the Montana Rockies. 
On Thursday, September 20, we con- 
tinue through the colorful Bad Lands 
of North Dakota, arriving at St. Paul 
10 P.M. Thursday. 


Arrive Chicago 7:45 A.M. Friday, 
September 21. 

The this tour runs from 
$263.45 per person to $336.80, ac- 
cording to the type of accommoda- 


cost of 


tions. 


The information shown here is 
greatly condensed from the complete 
description of the tour itself which 
will be supplied to all members. Res- 
ervations are being taken now, and 
members are advised to write W. M. 
Moloney, GAPD, Burlington Route, 
105 West Adams Street, Chicago 3, 
Illinois, for a complete description of 
the tours and the official reservation 
blank. A $25 deposit will be required 
for each person. 
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TO MAKE YOUR CONVENTION TRIP COMPLETE, GO ON TO 
HAWAII FOR MBA TOUR AND ATTEND HONOLULU CLINIC 


HE second special party arranged 

for the convenience of MBA 
members is a tour to fabulous Hawaii. 
Probably everyone, at some time or 
other, has wanted to visit the Islands. 
When you're in San Francisco is the 
time to go. Certainly this trip is one 
that should not be postponed if you 
want to visit Hawaii. 1951 is your 
year for it. Another feature will be 
attending MBA’s Hawaiian clinic- 
first ever held outside the United 
States. 


Briefly, this is a trip by United Air- 
lines from San Francisco for eight 
days to begin on Saturday after the 
close of the Convention on Friday. 
You'll have daylight flights both com- 
ing and going. The cost is $430.25 
per person—and that includes every- 
thing except your federal transporta- 
tion tax of $45.45 per person. And 
everything means airplane transporta- 
tion to and from, transfers in Hono- 
lulu, hotel accommodations with bath, 
sightseeing in the itinerary described 
here, and all meals from the time you 
leave San Francisco until you get 
back. The hotel accommodations 
more specifically mean that a married 
couple occupies a double room and 
two men traveling together occupy 
similar quarters. If a room is desired 
for single occupancy, the $430.25 cost 
goes up to $486.25. 


Some members may wish to go or 
return by boat. If so, special arrange- 
ments can be made and prices and all 


details furnished. 


Clinic in Hawaii 


Very important in this Hawaiian 
trip is the clinic MBA will sponsor 
in Honolulu. For the time being, 
we'll call it the MBA Hawaiian Clinic 
and it will consist of a program sim- 
ilar in all respects to those which we 
hold here. The FHA Director of 
Hawaii and prominent Honolulu 
bankers will be 
among the speakers. The business out 
there is done in much the same way 
it is here and it will be of considerable 
interest to hear the experience of 
those who do it. The importance of 
the Pacific and our bastions out that 
way are sufficiently impressed upon all 


and business men 


of us to need no comment. So while 
you’re seeing Hawaii, you will be tak- 
ing a business trip at the same time 
and attending an MBA Clinic which 


will have real tangible value for you. 


Now, to get along with the trip 
itself, here’s what is planned day by 
day—and note that while we’re tak- 
ing in everything, we have also left 
plenty of free time. 


Leave Saturday, September 15: via 
United Air Lines at 10:30 A.M. 


Arrive Honolulu (Island of Oahu) 
at 6:15 P.M. Motor cars will be wait- 
ing to transfer passengers and bag- 
gage to The Royal Hawaiian Hotel, 
on Waikiki Beach. 

Sunday, September 16: Waikiki. 

Monday, September 17: Morning, 
by limousine, for a trip through down- 
town Honolulu, along Kalakaua Ave- 
nue past the Academy of Arts, Civic 
Center, the Territorial office building 
and the statue of King Kamehameha. 





Then on to Iolani Palace—the for- 
mer royal palace of the kingdom of 
Hawaii and the home of Queen Lili- 
uokalani, where you visit the Throne 
Room. Next, a drive out Nuuanu 
Pali, with its riot of color. Now down 
the hillside through papaya and ba- 
nana plantations, through little coun- 
try towns along the coastline to the 
other side of Oahu Island. Here we'll 
see the exquisite Mormon Temple at 
Laie. Continue along the island shore- 
line, where occasional fishermen bring 
in catches of octopi and fish of rain- 
bow colors, and visit a sugar mill, on 
through pineapple fields and the lux- 
uriant Hawaiian countryside past 
Schofield Barracks. We view Pearl 
Harbor from the heights. In the late 
afternoon, return to Honolulu and 
Waikiki. 


Tuesday, September 18: MBA’s 
Hawaiian Clinic and more time at 
Waikiki. 


Wednesday, September 19: In the 
afternoon, we drive through old lava 
flows from Koko Crater, circling the 
eastern end of Oahu. First stop is 
Diamond Head near the lighthouse, 
finish line for all Trans-Pacific Yacht 
Races. You’ll see several miles of fine 
residences, Koko Head and Hanauma 


Bay, where barren lava flows reach 
into the Pacific, the “Blow Hole,” 
which shoots a salt-water geyser sky- 
ward with each incoming wave. Next 
is Makapuu Light, strongest in the 
world. The beach at its foot is the 
rendezvous of expert swimmers who 
ride the surf without benefit of surf- 
boards. Before returning up the Nu- 
uanu Pali Road, you'll visit Kailua 
and Lanaikai—once a cocoanut plan- 
tation—now thriving suburbs of 
Honolulu. 


Thursday, September 20: A scenic 
motor drive to Mount Tantalus, with 
its awe-inspiring panorama of Hono- 
lulu—from Diamond Head to Pearl 
Harbor. Other stops at Punchbowl, 
an extinct volcano crater which rises 
500 feet high, almost in downtown 
Honolulu, Punahou School, its fa- 
mous wall covered by the exotic 
night-blooming cereus, University of 
Hawaii, Honolulu Academy of Arts, 
known for its exhibits of Oriental and 
Polynesian culture and Waikiki 
Aquarium. 


Friday, September 21: Waikiki. 
Saturday, September 22: Leave 


Honolulu at 9:00 A.M., due in San 
Francisco at 8:00 P.M. 


How About Coming Along? 


How does it sound? Want to come 
along? If you do, DON’T write the 
MBA office. Write A. G. Swope, 
Thos. Cook & Son, Inc., 37 South La 
Salle Street, Chicago 3, Ill. Thos. 
Cook & Son are the travel agents for 
the tour and Mr. Swope is handling 
all arrangements. Writing us would 
delay arrangements and might possi- 
bly cause confusion because Mr. 
Swope is the one who will have the 
answers. 

And a post script to some mem- 
bers: Some of you had already 
planned a trip to Hawaii after the 
Convention because you have written 
to tell us so. At that time this tour 
was not arranged. Whatever may be 
the status of your plans at the mo- 
ment, you will certainly want to get 
in on this MBA tour. You can read- 
ily appreciate how much more enjoy- 
able the trip will be when you go 
with a group of mortgage men and 
their wives who will help make the 
trip even more delightful for you. 
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WHAT THEY SAID 
IN CHICAGO 











>> BUILDERS’ VIEW: “Credit 
controls must be relaxcd . . . more 
consideration in the new housing bill 
must be given veterans to buy as well 
as to rent, especially in defense areas 
because a great proportion of the de- 
fense workers will be veterans . . . 
public housing requires printing press 
money, is highly inflationary and 
should be suspended for the duration 
of the emergency.”—W. P. ATKIN- 
son, newly-elected president of the 
National Association of Home 
Builders. 


>> INVESTOR VIEW: “You may 
find a much more restricted market 
for mortgages this year than you be- 
lieve now. The insurance companies 
have come into 1951 with heavy com- 
mitments for loans. . . . In the coming 
year these companies will have less 
cash to invest. . . . I dcoubt if the 
market will support any increased 
premiums. In your commitments, be 
certain of a place for your loans be- 
fore you commit.”—Howarp J. 
Tosin, vice president, Northwestern 
Mutual Life Insurance Company, 
Milwaukee. 


>> THE FED’S IDEA: “The gov- 
ernment target for 850,000 starts in 
1951 will stick. And materials will be 
available for that volume.”—W. A. 
CiarkE, president, W. A. Clarke 
Mortgage Company, Philadelphia, 
consultant to the Office of Real Es- 
tate Credit, Federal Reserve System. 


>> RATES: ‘‘The government 
agencies ought to be realistic about 
interest rates on mortgages.” MBA 
President Mitton T. MacDona.p. 


>> GOOD DEAL: “1951 should 
bring a good volume of conventional 
mortgage business, possibly even 
larger than 1950. With the so-called 
‘flight from the dollar’ into tangible 
things as a hedge against inflation, 
there should be substantial activity 
in real estate, and it seems generally 
recognized that good improved real 
estate, subject to a mortgage, is one 
of the best invesments in times of in- 
flation.” — Epcar N. GREENEBAUM, 
moderator at the Chicago Conference. 


>> FHA WARNING: “Mortgage 
money will probably be tighter and 


No. 1. GENTLEMAN AND THE PRESS: At the Chicago Conference, some real 











































estate editors talk to R. O. Deming, Jr., Oswego, Kan., immediate past president of 
MBA. Seated, left to right, Lee Cooper, New York Times; Mr. Deming; and Ernest 
A. Baumgarth, Detroit News. Standing, John W. Kempson, Newark News, and Robert 


Lewis, Washington Star. 


No. 2. SOMETHING FUNNY: William H. Tepe, General Mortgage Investments, 
Inc., Chicago; Carl J. Schroder, Aid Association for Lutherans, Appleton, Wis.; and 
Thomas A. Faulhaber, Modern Woodmen of America, Rock Island, Ill. 


No. 3. TWO EYES OPEN, TWO CLOSED: Henry J. Ciolek, Investors Diversified 
Services, Inc., Chicago, and Frank C. Haas, of the company’s head office in Minneapolis. 





yet competition may become keener. 
I suggest that steps be taken to avoid 
recurrence of the bad practice of pay- 
ing a premium to the borrower or 
mortgagor or builder in order to get 
his business. Despite the fact that 
lending institutions have long been 
opposed to government controls and 
restrictions, I can remember on pre- 
vious occasions when it was the prac- 
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tice of paying premiums to borrowers 
or sponsors to get business in a highly 
competitive market that lenders solic- 
ited the FHA to issue regulations 
prohibiting mortgagees from paying 
premiums under these circumstances. 
I hope that mortgage lenders will not 
fall into this practice again.”—-FHA 
Commissioner FRANKLIN D. RicHarps. 
(Continued page 21) 
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PLAN MORE ACTIVITIES 
FOR YOUNGER MBA MEN 


HE first small beginning of some- 
& thing which President Milton T. 
MacDonald hopes will develop into 
an important phase of MBA activity 

greater effort to interest young men 
in the Association’s activities—took 
place at the Chicago Conference. It 
was a Fathers’ and Sons’ breakfast 
shown right). For various reasons, 
those who had 
reservations could not attend 
those who did pronounced it a good- 
enough start to warrant more of the 


a number of made 


but 


same. 

Actually, what it planned is not 
merely an activity for fathers and sons 
but more effort to assist the younger 
men in the business in getting around 
at the Convention and Clinics, more 
opportunities planned so that it will 
be easy for them to the older 
men in the business and more chance 
for them to sit in on the discussions 


meet 


that go on throughout an MBA 
meeting. 
A great many younger men have 


entered the field in the past five years. 
The Association, and every one of its 
members, ought to make it as easy as 
possible for them to know others in 
the organization and the industry. 
They are the ones who will be run- 
ning the business in the future. 

At the Chicago breakfast were, clock- 
wise around the table, starting with 
extreme right) Guy T. O. Hollyday, 
litle Guarantee Company, Baltimore; 
Jack M. Muse, Title Guaranty Com- 
pany, Denver; Robert S. Waples, Mid- 
land Mortgage Company, Cedar Rap- 
ids, Ia.; F. S. Briggs and James Briggs, 
Lake Mortgage Company, Gary, Ind. ; 
P. B. Lutz, General Mortgage Corp., 
Longview, Wash.; MBA Vice Presi- 
dent Aubrey M. Costa, president, 
Southern Trust and Mortgage Co., 
Dallas; MBA Secretary George H. 
Patterson; MBA President Milton 
T. MacDonald, vice president, Trust 
Company of New Jersey; A. H. Seise 
and Robert A. Seise, Northern Illinois 
Mortgage Co., Rockford; Thomas 
and Herbert F. Philipsborn, H. F. 
Philipsborn & Co., Chicago; Lee S. 
Rosenblatt and J. I. Rothschild of the 
same company; and William H. Hal- 
sted and Wallace H. Halsted of 
Northern Illinois Mortgage Co., Rock- 
ford, Ill. Paul J. Vollmar, Western 
and Southern Life Insurance Com- 


pany, Cincinnati, and Paul J. Voll- 
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CAMERA VIEW AT CHICAGO CONFERENCE: Top, left to right, W. P. Atkinson, 


Oklahoma City, newly-elected president of the National Association of Home Builders; 
MBA President Milton T. MacDonald; Floyd Kimbrough, Jackson, Miss.; MBA Secretary 
George H. Patterson; and Oliver M. Walker, Clinic Chairman, and president, Walker 


& Dunlop, Inc., Washington, D. C. 


mar, Jr., Albuquerque, New Mex., at- 
tended 
photographer. 

There ought to be plenty of good 
ideas as to how we can better cultivate 


but were too 


late for the 


the interest of younger men in the 
Association and the industry; if you 
have any, pass them along to the 
national office and we’ll try to work 
















STATEWIDE 
TITLE INSURANCE SERVICE 
for over 30 years 


TITLE GUARANTY COMPANY OF WISCONSIN 


TITLE INSUR ABSTRACT OF THLE | 
Statewid Milwaukee 
ESCROW SERVICE 
734 No. 4th St. “Ma, 8-5113 MILWAUKEE 3, WIS. 


them out. 
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>> CONVENTIONALS: “We may 
see a decided trend toward conven- 
tional loans at higher yields than are 
available on government-guaranteed 
and insured mortgages. Certain in- 
stitutions may decide to dispose of a 
portion of their FHA loans at prevail- 
ing premiums to make way for higher 
yielding conventional lending oppor- 
tunities. Investment opportunities 
created by the defense effort may 
also put less emphasis upon real estate 
loans in certain types of institutions, 
even to the extent of reducing real 
estate mortgage holdings (which are 
mainly in FHA loans) for the purpose 
of taking advantage of other types of 
investments at comparable or higher 
yields.’ Harry Hep, lice Presi- 
dent, The bowery Savings Bank, New 
York. 

>> MESS: “Our foreign policy in 
Europe has been a failure. We have 
failed to deal effectively with the 
deeper problems without the solution 
of which there can be no permanent 
security in Europe. And if there is 
no security in Europe there is none 
in the U. S.”—-Joun Nuveen, forme? 
chief of the ECA mission to Greece, 
with rank of minister, and later to 
Belgium and Luxemburg. 

>> SERVICING: “Here are six defi- 
nite which will reduce 
your servicing costs: 

> If your investor requests the task of 
computing your service fees, allow 


5) 


suggestions 


him. 

> Retain all hazard insurance policies; 
give your investor a certificate, a per- 
manent one if possible. 

> Retain all real estate tax receipts; 
give your investor a blanket certificate. 
> Retain all escrow funds; this may 
even be possible on your 608’s; it’s 
being done. 

> Reduce the number of your cus- 
todial bank accounts if possible. 

> Most important of all, the means 
of accomplishing these suggestions is 
to become well acquainted with your 
investors. 

“The important thing is not what 
we have done in the past, but what 
plan to do in the future.” 
Tuomas E. McDona.tp, MBA Di- 
rector of servicing and accounting. 
>> SERVICING: “The few compa- 
nies which have instituted modern cost 
accounting systems quickly learned 
that servicing is usually the steadiest 
and most profitable source of their in- 
come.”—QOtIveR M. Wacker, Walker 
& Dunlop, Inc., Washington, D. C. 


we 
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YOU WILL WANT TO READ — 


Most of the addresses given at MBA’s Chicago Conference were not 
available for distribution at the meeting but they are now and members 
are invited to write for any or all of them. Specify those you wish and 
they will be sent without charge. They include: 

What the Defense Effort Means for Housing by Raymond M. Foley, 
HHFA Administrator. 

FHA’s Role Under Restricted Operations by Franklin D. Richards, 
FHA Commissioner. 

How to Live With and Operate Under Regulation X by W. A. Clarke, 
Consultant to the Office of Real Estate Credit, Board of Governors of 
the Federal Reserve System, Washington, D. C. 

Veterans’ Financing in Our Defense Economy by T. B. King, director, 
VA Loan Guaranty Service. 

Duties and Responsibilities of the Servicing Manager by Oliver M. 
Walker, president, Walker & Dunlop, Inc., Washington, D. C. 

Mortgage Servicing, 1951 Model by Thomas E. McDonald, director, 
MBA Department of Servicing and Accounting. 

Making Mortgages in 1951 Means More Work by John F. Austin, 
Jr., president, T. J. Bettes Company, Houston. 

The Outlook for Building and Mortgage Investments—The Builder’s 
Viewpoint by W. P. Atkinson, president, National Association of Home 
Builders. 

The Outlook for Building and Mortgage Investments—The Banker’s 
Viewpoint by Harry Held, vice president, The Bowery Savings Bank, 
New York. 

The Outlook for Building and Mortgage Investments—The Life In- 
surance Company Viewpoint by Howard J. Tobin, vice president in 
charge of mortgage loans, The Northwestern Mutual Life Insurance 
Company, Milwaukee. 

Will We Wake Up in Time? by John Nuveen, former Chief, with 
rank of Minister, of the ECA Mission to Greece and later to Belgium 
and Luxemburg. 

Present and Prospective National Legislation Affecting the Mortgage 
Industry by Samuel E. Neel, MBA Washington Counsel. 











RETAIL CREDIT COMPANY 


Character-Credit Reports on Borrowers 
Provide Advantages to Mortgage Loan Agents and Purchasers 


¢ a standard report “yard-stick” on borrowers anywhere... . 
@ economy through use of a single reporting agency... 
e recognized dependability of uniform service 


Home Office: P.O. Box 1723, Atlanta 1, Georgia, U.S.A. 
Offices in Principal Cities of United States, Canada, Cuba, Mexico 


Established 1899 
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CHICAGO IN 1951 WAS 
PEAK REGIONAL MEET 


They get larger and larger—the 
MBA meetings, that is, and this year 
at the opening 1951 conference in 
Chicago, registration hit 715. That’s 
the largest on record for a regional 
and have only to go 
back eight years when convention at- 
tendance was about that (in Chicago 
in 1943 when 695 were registered) . 

At Chicago, registration 
than 160 towns and cities in 37 
states, the District of Columbia and 
Canada. Eighty-five from Chi- 
cago; Detroit, as has been 
recent sent the 
town registration—45, 
New York with 36. 


SOME WHO WERE THERE 


(See opposite page) 


No. 1. Allyn R. Cline, Cline Mortgage 
& Trust Company, Houston; and MBA 
Vice President Aubrey M. Costa, president, 
Southern Trust and Mortgage Company, 
Dallas. 

No. 2. Byron V. Kanaley, past president 
of MBA and president, Cooper, Kanaley & 

‘o., Chicago; and Edgar N. Greenebaum, 
Greenebaum Investment Co., Chicago, and 
conference moderator. 

No. 3. Joel K. Riley, United Savings 
Bank, Detroit, and president of the Detroit 
MBA; and F. A. Kietzman, James R. John- 
son & Co., Detroit. 

No. 4. Mark V. Overmyer, Lincoln Na- 
tional Bank & Trust Company, Fort Wayne, 
Ind.; William W. Bunge, Amortized Mort- 
gages, Inc., Milwaukee; F. S. Briggs, Lake 
Mortgage Co., Gary, Ind. 

No. 5. J. E. Stokes, D. L. Stokes, and 
Peter M. Lynch of D. L. Stokes & Co., Inc., 
Atlanta. 

No. 6. Floyd R. Kimbrough, Kimbrough 
Investment Co., Jackson, Miss.; Howard J. 
Tobin, Northwestern Mutual Life Insurance 


meeting; you 


was from 
more 


were 
usual in 
years, largest out-of- 
followed by 


‘LAND TITLE’ 


SERVICE 
COVERS 


OHIO 


N CINCINNATI - 


Co., Milwaukee; and Albert S. Balch, First 
Mortgage Co., Seattle. 

No. 7. Harold Wadsack, The Deming 
Investment Company, Oswego, Kan.; T. J. 
Griffin, Washington National Insurance Co., 
Evanston, Ill; and R. L. Harrison, The 
Deming Investment Company, Oswego, 
Kan. 

No. 8. T. W. Kolle, Samuel C. Ennis & 
Co., Inc., Hammond, Ind.; Paul J. Goben 
and F. E. Turner, Jr., State Life Insurance 
Co., Indianapolis; and Samuel C. Ennis, 
Samuel C. Ennis & Co., Inc., Hammond. 


NEW MEMBERS IN MBA 


New members admitted to MBA 
since the last report include: 
CANADA, Vancouver, B. C., Gordon M. 

Thompson Ltd. 

MICHIGAN, Grand Rapids, Marvin Mul- 
ler, Realtor. 

NEW YORK, New York, The 
Savings Bank. 
PENNSYLVANIA, 
Curran, Realtor. 
TEXAS, Amarillo, Empire Investment 

Corporation; Dallas, Kansas City Life 

Insurance Company. 
VIRGINIA, Arlington, George 

Company. 
WISCONSIN, Madison, 

Benefit. 


MBA ADVANCED SEMINAR 
SET FOR N.U. IN JUNE 


One of MBA’s long-term objectives 
in its educational program will be 
realized in 1951 with the inauguration 
of its first Advanced Mortgage Bank- 
ing Seminar at Northwestern Uni- 
versity, Chicago, June 25-27, Frank J. 
McCabe, Jr., director of education 
and research, announced. When the 
Mortgage Banking Seminar was origi- 
nally established four years ago, it 
was planned then to eventually de- 
velop an advanced course with which 
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H. Rucker 
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the seminar student could supplement 
his original course of instruction. 
The fourth annual Mortgage Bank- 
ing Seminar is scheduled for June 
18-22 (see page 24) and the Advanced 
Seminar will immediately follow for 
three days. Subjects to be discussed 
include a_ thorough 
credit policies, interest rates, influence 
of political and economic forces on 
business; policies of institutional in- 
vestors in purchasing mortgages, in- 
cluding life companies, banks, mutual 
savings banks, and savings and loan 
associations; trends in real estate 
financing, including purchase lease 
transactions and debenture bond is- 
sues; all phases of servicing, including 
comparative costs and standardization 
of methods by correspondents and life 
companies; community development 
and the trend toward decentralization 
in urban areas. General plan of the 
Advanced Seminar includes a 
mary and analysis by a well known 
authority following each session. 


exploration of 


sum- 
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PLANS COMPLETED FOR MORTGAGE BANKING SEMINAR IN 
CHICAGO IN JUNE; INNOVATIONS IN PROGRAM PLANNED 


OR the fourth consecutive year, 
MBA will sponsor the Mortgage 
Banking Seminar, the one and only 
exclusive mortgage study course avail- 
able to those in the mortgage indus- 


try. For the young man or woman 
who has entered the business in recent 
years, for those who may be just 


getting into it as well as those of con- 
siderable experience in the field, the 
Seminar is an excellent week’s invest- 
as has been conclusively proven 
these past three years for mortgage 
institutions in almost every state. 

The program has been completed 
arrangements made. Soon 
Frank J. McCabe, Jr., director of 
education and will send 
members the booklet describing all de- 
In the meantime, if you'd like 
you 


ment 


and all 
research, 


tails. 
to enter your 
can do so by writing him at the na- 
tional office. Just say how many reg- 
istrants you might send. Attendance 
is limited and early applications are 


reservation now, 


advised. 

The dates are June 18 to 22. Ses- 
sions will be at Northwestern Univer- 
sity’s air-conditioned Thorne Hall and 
students will live in adjacent Abbott 
Hall. This year, for the first time, the 
has made available facili- 
women students at Ab- 
all will be housed 


University 
ties for the 
bott Hall so that 
under one roof. 
[he program is five packed days 
no night sessions this year) covering 


just about every phase of mortgage 


lending and investing. Every year 
some changes are made in the Sem- 
inar program and its presentation 
based upon experience of the past 
year, until now it has been refined 
rather well. A few changes are being 
made for the 1951 course, however. 


Use of the panel-type discussion for 
Underwriting the Mortgage Risk, 
Construction Loans and The Effect 
of Government on Mortgage Lending 
Presentation of the Un- 
novel in 


will be used. 
derwriting Session will be 
that the faculty will try to duplicate 
the action which a typical mortgage 
loan committee takes in analyzing 
various types of loans. Each lecturer 
will develop the suporting data needed 
to intelligently analyze several specific 
mortgage loan cases drawn from his 
own files. These will be presented to 
all three lecturers who will sit as a 
Mortgage Loan Committee. Lindell 
the Seminar 


Peterson, chairman of 
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Committee, will act as the Loan Com- 
mittee Chairman and guide the dis- 
cussion. 

Another development will be round 
table discussions from 4:00 to 6:00 
P.M. on June 19 and June 21. These 
will be informal and held in the 
lounges of Abbott Hall. They will 
give the timid student an opportunity 
to ask questions which he might hesi- 
tate to ask before the assembled 
group. As in past years, the Seminar 
opens with a “get acquainted” meet- 
ing and buffet supper Sunday, June 
17. 

Thomas E. Lovejoy, Jr., New York, 
heads the MBA Education committee 
and Lindell Peterson of Chicago 
heads the Seminar section which also 
includes Robert H. Pease and George 
H. Dovenmuehle, Jr., Chicago, Gerald 
A. Golden, Montreal, Milton S. Ol- 
son, Des Moines, Homer C. Bastian, 
Wichita, Andrew S. Love, St. Louis, 





Allyn R. Cline 


Robert Kratovil 





Robert O’Dea 


W. C. Nelson 








O. L. Rieder, Cleveland, and Stanley 
Fosgate, Miami. 

Subjects and speakers include: 

History of Mortgage Lending by 
Dr. Arthur M. Weimer, Dean, School 
of Business, Indiana University, 
Bloomington. 

Effect of Interest Rates and Se- 
curity Prices on the Mortgage Mar- 
ket by Robert H. Pease, vice presi- 
dent, Draper and Kramer, Inc., 
Chicago; 

The Loan Application by Carey 
Winston, The Carey Winston Co., 
Washington, D. C.; 

Analysis of Personal Credit and Fi- 
nancial Statements by Franklin Briese, 
treasurer, The Minnesota Mutual Life 
Insurance Company, St. Paul; 

Appraising Dwellings by Herman 
O. Walther, Chicago; 

Appraising Apartments by Walter 
Kuehnle, president, American Insti- 
tute of Real Estate Appraisers, Chi- 
cago; 

Appraising Stores and Commercial 
Property by Robert H. Armstrong, 
Armstrong Associates, New York; 





W. L. Leighly 


Herman Waither 





Arthur M. Weimer G. A. Golden 
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BERKS TITLE INSURANCE COMPANY 


READING, PENNSYLVANIA 


AGENCIES THROUGHOUT 
PENNSYLVANIA ¢ DELAWARE 


BE SURE WITH BERKS TITLE INSURANCE 


¢ MARYLAND ¢ VIRGINIA 








The Mortgage Banker for March, 1951 


Underwriting the Mortgage Risk 
on Residences by Gerald A. Golden, 
supervising appraiser, mortgage loan 
department, Sun Life Assurance Com- 
pany of Canada, Montreal; 

Underwriting the Mortgage Risk on 
Apartments by E. C. Spelman, West- 
ern and Southern Life Insurance Co., 
Cincinnati; 

Underwriting the Mortgage Risk on 
Stores by J. Truman Streng, second 
vice president, Massachusetts Mutual 
Life Insurance Co., Springfield, Mass. ; 

Selling the Loan and the Corre- 
spondent-Investor Relationship by 
William L. Leighly, vice president, 
Dovenmucehle, Inc., Chicago; 

Construction Loans by Walter C. 
Nelson, vice president, Eberhardt 
Company, Minneapolis, O. L. Rieder, 
assistant vice president, The Cleve- 
land Trust Co., Cleveland, and J. E. 
Merrion, Chicago; 

Closing the Loan by Robert E. 
O’Dea, trust officer, Chicago Title & 
Trust Company; 

Law for the Mortgage Banker by 
Robert Kratovil, title officer, Chicago 
Title & Trust Company; 

Servicing the Active Loan by A. A. 
Johnson, assistant vice president, Co- 
lonial Mortgage Service Co., Upper 
Darby, Pa.; . 

Servicing the Delinquent Loan by 
Askel Nielsen, president, The Title 
Guaranty Co., Denver; 

The Effect of Government on Mort- 
gage Lending by Samuel E. Neel, 
Washington, D. C.; W. A. Clarke, con- 
sultant, Federal Reserve System; and 
W. P. Atkinson, Oklahoma City, pres- 


ident, National Association of Real 


Estate Boards; 








MORTGAGE BANKERS ASSOCIATION OF AMERICA 


LAND BOOM AHEAD? 
(Continued from page 7) 


>»? Price Ceilings: Perhaps the most 
drastic measure suggested during the 
World War II period was the place- 
ment of definite price ceilings on 
land which would require a sales per- 
mit before title could be transferred. 
>> Credit Controls: The control of 
the amount of credit that could be 
extended on individual farms would 
prevent lenders, particularly individu- 
als and other non-institutional lenders, 
from the overextension of credit. But 
credit controls would not be effective 
in preventing speculation in cases 
where purchasers have all or a sub- 
stantial amount of cash. 

2> Public Appraisal Service: During 
recent years, there has been consider- 
able public discussion about the de- 
sirability of a public farm appraisal 
service. Those who proposed the estab- 
lishment of such a service have em- 
phasized its educational value to farm- 
ers and to small lenders in providing 
an impartial basis for determining 
proper values for specific farms. It’s 
held that such a service would result 
in a greater degree of stability in land 
values over a period of years. 

2? Taxation: A special tax based 
upon excess profits derived from buy- 


Acquiring New Business by Allyn 
R. Cline, president, Cline Mortgage 
& Trust Company, Houston; 

Mortgage Banking in a War Econ- 
omy by James C. Downs, Jr., presi- 
dent, Real Estate Research Corp., 
Chicago. 


ing and selling farms would be rather 
effective in discouraging speculation 
in farms. Such a tax could be gradu- 
ated downward in proportion to the 
number of years the farm was held 
before being sold. 


For example, if a farm were sold 
within | year from the time it was 
purchased, the excess profits tax 
would amount to 100 per cent of the 
profits; if sold within 2 years, 80 per 
3 years, 60 per cent; 4 years, 
5 years, 20 per cent. 


cent; 
40 per cent; 

Such a tax wouldn’t apply to the 
first sale of a farm which had been 
held for a period before the effective 
date of the tax, and therefore would 
not penalize farmers who now choose 
to sell their farms after operating 
them over a period of years. 

For the most part, farmers did 
marvelous job during and after World 
War II in keeping their mortgage 
debts within reasonable limits. If the 
influence of farm land speculators can 
be largely eliminated through a grad- 
uated tax on excess profits derived 
from “trading in farms,” bona fide 
farmers who want and need to pur- 
chase land will have a much better 
opportunity to do so. 

From the national viewpoint, 
there’s another important considera- 
tion. If large city speculators see op- 
portunities for making big profits on 
farm land and go out and buy large 
acreages which they do not expect 
to farm themselves, we’re faced with 
a real threat to one of the soundest 
foundation stones of our entire agri- 
culture—the family-sized (or type) 
farm. 
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Above (and next page) the Wallace Moir offices in Beverly Hills, Calif. 


EFFICIENCY WITH SOME GLAMOR 
ACCENTS THESE MORTGAGE OFFICES 


HAT gleam in the eyes of quite 
mortgage has 
an anticipation of getting a 
building of their own, designed just 


a number of men 


been 


as they'd like it, with every procedure 
and function streamlined to the ulti- 
After a decade of 
good and better business, culminating 


mate in efficiency. 


in the last two record-breaking years, 
lots of them were planning just that; 
and some of them—as you have seen 


in this series on modern mortgage 


loan office layouts—have already got 
them 

But if you want a place of your 
haven’t started it yet, your 
dim indeed. The 
Authority’s ban 


own but 
prospects now are 


National 


on commercial building says “banks 


Production 


and loan and brokerage” offices and 
that that 
the February 15 deadline has passed, 


means us. Of course, now 


you can apply for a permit but who 


thinks that, at this present stage of 
the emergency planning, the NPA 
would grant it? 

A Chicago savings and loan associa- 
tion had an unique experience. It had 
staked out the foundation lines for 
a new $300,000 office building. The 
had about 95 per cent 
of the materials on hand. They missed 
by 48 hours. Staking the foundation 
lines was not a start as they read the 
order. 


contractors 


All builders must get a license from 
N.P.A. before they can start work on 
a commercial building. 
be granted only for work which fur- 
thers the effort, is essential 
to public health, welfare or safety, or 
will alleviate or prevent a hardship 
which 


Licenses will 


defense 


to a particular community, 
would appear to exclude any of these 
new mortgage buildings. 


So, while this sort of thing may be 


















out for a while, you can still plan; 
and in your planning, a good invest- 
ment in time and effort is to look in 
on what others have done. Here we’re 
going to two modern and distinctive 
mortgage loan offices, one in Chicago 
and the other in Los Angeles. 

A modern decor was the theme 
adopted by Greenebaum Investment 
Company, Chicago, one of the na- 
tion’s oldest mortgage houses, in set- 
ting up its new offices. (See cut on this 
page.) Its building, in the heart of the 
La Salle Street financial district, is 
said to be one of the first steel frame 
skyscrapers erected. 

All illusion of age, however, is miss- 
ing as one enters through the plate 
glass doors set between massive pillars 
of natural walnut. The entire design 
is carried out in soft shades of brown 
and gray-green. The woodwork, 
counters, partitions, planting walls and 
furniture are of light natural walnut. 
The two planting walls 25 and 50 
feet long are filled with semi-tropical 
plants which relieve the severe for- 
mality seen in many mortgage houses. 

The ceiling has been surfaced with 
metal soundproofing panels. Fluores- 
cent lights of the streamer type on 
6 foot centers and approximately 50 
feet in length, furnish excellent light- 
ing and are built into the ceiling as 
is the duct work for the air condi- 
tioning system. 


Left, the Greenebaum offices in Chicago. 




























































The old-style bay windows along the 
130 foot front of the office have been 
screened off with sliding panels of 
semi-opaque plate glass which rises 
to a 9 foot height and filters the out- 
side light entering the office. 

Gray-green carpeting and colorful 
drapes add to the cheerful and infor- 
mal atmosphere of the office. 

In the outer office where borrowers 
are interviewed, the space has been 
laid out to conform with a work 
flowchart. Thus the borrower as he 
makes the several visits necessary to 
complete his transaction, moves from 
one end of the office to the other and 


the work likewise flows along the 
same line. . 
Officials say this belt method has 


speeded up the work and also the 
accessibility of files and other papers. 
They say that, since the new offices 
were opened a few months ago, be- 
cause of air conditioning, better light- 
ing and more cheerful surroundings, 
absenteeism has practically disap- 
peared. 

The section of the office that has 
been devoted to bookkeeping and ac- 
counting has soundproof outer walls 
on two sides as well as a soundproof 
ceiling. The inner partitions which 
divide this section from the rest of the 
office are four foot walnut partitions 
topped with 18 inches of clear plate 
glass, which creates the effect of tying 
this space into the rest of the office 
without hearing the noise of book- 
keeping machinery. 

The only other divided 
from the office by means of full height 
partitions are the directors room, the 
file and supply rooms, washroom and 
employees’ lunch room. 

Out in Beverly Hills, Calif., the 
Wallace Moir Company occupies its 
own building which, as Mr. Moir 
describes it, was designed “as a mort- 
gage factory, the plan functional and 


sections 


the elevation artistic.” It is a half 
block from Wilshire Blvd. (photo 1) 
and close to transportation and bank- 
ing facilities. The firm’s servicing 
area is Southern California from 
Santa Barbara on the North to Palm 
Springs on the South with metropoli- 
tan Los Angeles in the center. 


In describing this new and modern 
mortgage loan office, it is possible to 
take you right through the establish- 
ment department by department. 


The building has 3,600 square feet 
on the first floor, 1,200 on the second. 
The reception room (photo 3) is ad- 
jacent to the covered area adjoining 
the street, and with the 
parking lot at the rear by a corridor. 
Off the corridor are the public serv- 
ice rooms. The reception room has 
two circular leather seats, one on each 
side of the entrance door. Three large 
clocks are not practical and 
decorative, but might be considered 
as “conversational pieces,” for they 
give the time in the city in which is 
located the home office of the in- 
surance companies the mortgage firm 
represents. 


connected 


only 


The reception room is adjacent to 
the application room (photo 2). Loan 
officers and appraisers have desks on 
one side of the and stenog- 
raphers and clerks on the other. 
Large airplane views of the four prin- 


room, 


cipal areas serviced are used as murals 
along one entire wall. One is of 
Beverly Hills and western Los An- 
geles, which does not show in the 
photograph; the second is that of 
Los Angeles with the Hollywood foot- 
hills in the distance; the third, Long 
Beach and the harbor area; and the 
fourth, San Fernando Valley. Ad- 
jacent to this room are the facilities 
for safe and files. There is also an 
executive office adjoining the applica- 
tion room on the street side. 


On the other side of the reception 
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room is the office of President Wallace 
Moir (photo 4). Then follow two 
smaller executive offices, and at the 
rear of the building, the accounting 
room (photo 5). Payments may be 
made to this room from the rear of 
the building adjoining the parking 
(Continued next page) 
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>> MINNEAPOLIS: Darrel M. 
Holt, vice president, The Towle Com- 
pany, has been elected president of 
the Minneapo- 
lis MBA, succeed- 
ing Reuben A. 
Scott. Reu- 
der, vice presi- 
dent, Title Insur- 
ance Company of 
Minnesota, 
elected 


Leo 


was 
vice pres- 
ident Harold 
Dunn, assistant 
secretary, First 
Federal Savings & Loan Association, 
was elected secretary and Joe Morgan, 
Knutson Realty Co., 


treasurer Directors named 





Darrel M. Holt 


manager, was 
elected 
include Orvill Jorgenson, The Spring 
Company; Fred Chapman, vice presi- 
dent, Thorpe Bros., Inc.; Gerald Utt- 
Minnesota 
Associa- 


secretary, 
Loan 


ley. assistant 
Federal 
tion; Walter Johnson, assistant cash- 
ier, Northwestern National Bank; and 
Reuben A. Scott, director of mortgage 
loans, Northwestern National Life In- 


Savings and 


surance Company 

>> CHICAGO: As the oldest 
local mortgage bankers as- 
sociation in the country, Chicago 
MBA honored its founders at the an- 
nual meeting celebrating the 30th 
year of its incorporation. Of the ten 


and 


largest 


who signed the original incorpora- 


tion papers, five are still active, Byron 


Half of the parking lot 
which gives a 


lot (photo 6 
is shown in photo 
view of the rear of the building. 

On the 
closing and insurance departments 
photo 8). The floors are of Random 
cork; the ceiling, acoustic 
Lumaline fluorescent lighting over all 
desks. The files are flush at both ends 
of the room, with supply cupboards 
above, and full windows run the en- 
tire length of both sides of the room. 
Grilles in the ceiling cover the loud- 
speaker system. Background music is 
played throughout the general offices 
15 minutes five times each 
times are 8 and 10 in 
30, 2:30 and 4:30 


second floor are the loan 


plaster; 


for 12 to 
day. Those 
the morning, 12: 
in the afternoon. 

A portion of the second story has 
a roof garden, 
with tables and umbrellas, secluded 
by a Dubois fence (photo 9). This 
is used for relaxation, as a convenient 
spot to eat lunch, or for conferences. 
The buildings in the background are 


been converted into 
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AT CHICAGO’S ANNUAL MEET- 
ING: Left to right, seated, Harry H. Salk, 
American National Bank and Trust Com- 
pany, retiring president; Helen M. Lawler, 
Association secretary; and Delmar R. Beau- 
mont, Percy Wilson Mortgage and Finance 
Corp., newly-elected president. Standing, 
MBA Secretary George H. Patterson; Lin- 


V. Kanaley, Cooper, Kanaley & Co. 
and a past president of MBA; Edgar 
N. Greenebaum, Greenebaum Invest- 
ment Company; William J. Hoppe, 
William J. Hoppe & Co.; Francis A. 
Lackner, Lackner, Butz & Co., and 
Charles W. Hoff, University National 
Bank. All except Mr. Hoppe served 
the organization as president. 

At the annual election, members 
named Delmar R. Beaumont, Percy 
Wilson Mortgage & Finance Corp. to 


the Beverly-Wilshire Hotel, W & J 
Sloane, Saks Fifth Avenue, all facing 
on Wilshire Boulevard. 

The building is across the street 
from the pool and tennis courts of 
the Beverly-Wilshire Hotel, and hence 
has unobstructed light and air to the 
west and east. Advantage of this has 
been taken in the construction of the 














dell Peterson, MBA board member; W. C. 
Warman, vice president, Sumner Mortgage 


Company, newly-elected vice president; 
Charles W. Hoff, University National Bank, 
one of the Association’s founders; and H. F. 
Philipsborn, H. F. Philipsborn & Co., new- 
ly-elected secretary and treasurer. 


succeed Harry H. Salk, American Na- 
tional Bank & Trust Company, as 
president, Winfield C. Warman, Sum- 
ner Mortgage Company, vice presi- 
dent, and Herbert F. Philipsborn, H. 
F. Philipsborn & Co. as secretary and 
treasurer. Directors elected for the 
term ending in 1952 include William I. 
De Huszar, Dovenmuehle, Inc.; Clar- 
ence H. Goelzer, Continental Assur- 
ance Company; Jack K. Heitman, 
Heitman Mortgage Company; Roy 


building. Business therefore flows 
naturally in the front door or from 
the parking lot through the reception 
room to the appraisal, application, 
loan closing, insurance, and account- 
ing departments. 

Functionally it is a mortgage fac- 
tory. Artistically, it is as attractive 
as a private residence. 


We are originating for sale 


FHA TITLE If LOANS IN THE 
METROPOLITAN INDIANAPOLIS 


AREA 
UNION FEDERAL SAVINGS AND LOAN ASSOCIATION 


160 EAST MARKET STREET, INDIANAPOLIS, INDIANA 
Phone I[Mperial 3571 





The Mortgage Banker for March, 1951 


A. Holmes, Chicago Title & Trust 
Co.; Harry Salk, Salk, Ward & Salk, 
Inc.; H. Hoyt Thompson, Ward 
Farnsworth and Co., and Elmer A. 
Tittle, First National Bank of Chi- 
cago. Arthur W. Heuser of the State 
Bank of Blue Island was elected for 
a one year term to fill a vacancy. The 
nominating committee report was 
made by Lindell Peterson, chairman, 
and MBA board member. 

Mr. Salk’s year represented one of 
the most successful the Association 
has had. He reported on the group’s 
anti-trust litigation and said that an 
extension had been made until De- 
cember 4 and then set ahead to 
February 14 when it is possible “some 
action one way or the other will be 
taken.” 

Mr. Beaumont, in looking ahead 
for 1951, said mortgage men had just 
completed a most successful and 
profitable decade. 

“But 1951 may be rougher. Korea 
brought Regulation X and we are by 
no means done with regulations. But 
there should be ample business for all 
and 1951 should be a good mortgage 
year,” he said. 


and VA regulations. Costs: 


20 words on front cover. 


write for his copy today. 


OF AMERICA 


111 West Washington Street 














REGULATION X-FHA-VA 
Home Loan Amounts At a Glance 


MBA’s new 8-page booklet giving you at a 
glance loan amounts and exemptions on single- 
family dwellings under Regulation X and FHA 


Add $3.50 for each order for your firm name, 
address, telephone and advertising message of 
More than 100,000 
of these ordered by MBA members in first two 
weeks. Now in its fifth printing. Any member 
who. failed to see this new booklet should 


MORTGAGE BANKERS ASSOCIATION 


Chicago 2, Illinois 





A highlight of the evening was an 
unscheduled bit of humor by the 
toastmaster, William Gleason of the 
Talman Federal Savings and Loan 
Association, which just bought the 
HOLC portfolio in Illinois represent- 
ing one of the largest mortgage trans- 
actions in history. 


>> PITTSBURGH: Members of the 
Pittsburgh MBA met to select for 
their president for the new year Ed- 
ward C. Doran, Keystone Mortgage 
Co.; vice president, jessie F. MacFar- 
lane, W. A. Clarke Mortgage Co.; 
secretary-treasurer, Ralph F. Tor- 
rence, Union National Bank of Pitts- 
burgh. 


>> DETROIT: Detroit MBA 
members have named 13 honorary 
members for 1951 including MBA 
Secretary George H. Patterson; E. A. 
Baumgarth, real estate editor, Detroit 
News; Wm. DeGrace, real estate edi- 
tor, Detroit Free Press; Louis Char- 
bonneau, attorney; Allen B. Crow, 
Economic Club of Detroit; Pat Den- 
nis, real estate editor, Detroit Times; 
Raymond M. Foley, HHFA Adminis- 
trator; T. B. King, VA loan guaranty 
division; W. E. Powers, Detroit VA; 


Charles H. Sill, University of Michi- 
gan; Harry M. Steffey, Assistant State 
FHA Director; George W. Zinky, 
FHA State Director; and Kenneth 
Burns, FNMA. 


Detroit’s 1951 committees have 
been named and there’s one for the 
MBA San Francisco Convention 
headed by Lawrence Diebel. Other 
chairmen: Membership, Leo F. Drol- 
shagen; program, Robert A. Taggart; 
legislative, Edward F. Lambrecht; 
FHA-VA, James E. Meredith; FN 
MA, Stanley M. Earp; ethics, Roscoe 
C. Leach; summer outing, Clarence 
W. Dill; spring clinic, Mr. Meredith, 
Walter Gessell and Mr. Leach. 


>> DALLAS: Dallas mortgage bank- 
ers, under a plan devised by the Dal- 
las MBA, now report monthly to the 
tax collector on all loans made and 
paid off so that the tax records will 
always be up to date. By following 
this plan, it is believed that the Dallas 
mortgage servicing agents should re- 
ceive 95 per cent or more of 1951 
tax statements promptly when they 
are completed. Of particular interest 
to lenders in other cities of Texas 
(Continued on next page) 



































AMORTIZED MORTGAGES, INC. 


Fully approved F. H. A. Mortgagee 
125 E. Wells St. Daly 8-0678 Milwaukee 2, Wis. 


Why shouldn’t we 
be proud of our 


15 Years? 


We're mighty happy about the 
fact that 1951 marks our [5th 
anniversary, because there aren't 
too many people in our field who 
have reached that age. 


It means that as mortgage brokers 
we must be producing results . . . 
we must have lines on investors, 
for we've sold millions of dollars 
in mortgages in that time. 


lf you have FHA mortgages of 
any size to sell, and you want fast 
action; call, wire or write us today. 
We also broker Gl's. 
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PEOPLE AND EVENTS 





H. Loy Anderson has been elected 
president of Metropolitan Mortgage 
Co., Washington, succeeding G. Cal- 
vert Bowie who was made _ board 
chairman. 

Anderson served as local FHA ad- 
ministrator 1938 until 1942, 
when he resigned to enter law prac- 


Washington 


from 


tice He was formerly 


counsel of MBA. 


W. H. Atkinson has been named 
manager of Harnischfeger 
Corporation, Houses Division. He was 
with Owens-Corning Fiber- 


sales 


formerly 
glas Corporation. 


Paul Bauer of Huntington, West 
Va., has been elected president of the 
International Society of Residential 


Appraisers. For 16 years he was with 
the mortgage loan department of 
Lincoln National Life and later vice 
president of The Towle Company, 
Minneapolis. 

He has taught real estate and ap- 
praising at the University of Minne- 
sota’s extension division and was pres- 
ident of the Minneapolis MBA and 
Board of Realtors. 

Mortgage men all over the country, 
including MBA Secretary George H. 


OTHER MBAs 


Continued from page 29) 


having tax statement troubles is W. 
A. McKinley’s statement that others 
may secure a copy of this plan by 
writing to the secretary of the Dallas 
MBA. 

This information come via the new 
News Letter to Members of the Texas 
MBA which Fred Flynn began to 
publish in December—and an excel- 
lent piece of work it is, That 
Texas MBA annual convention is at 
the Texas Hotel, Ft. Worth, April 12 


too. 


and 13. Calenders can be marked 
now. 
>> CLEVELAND: Jay Zook has 


been elected president of the Cleve- 
land MBA to succeed Edward F. 
Meyers. 

Other new officers are Floyd Gra- 
ham, vice president; James Johnston, 
secretary; Joseph Kocab, treasurer. 
Elected to the board Harold 


Juergens and Edward Coen. 


were 
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Edward F. Lambrecht, Lambrecht Realty 
Company, Detroit, and MBA board mem- 
ber, (left) is presented with a plaque by 
President John S. Thompson of The Mu- 
tual Benefit Life Insurance Company, in 
recognition of 25 years’ service by Mr. 
Lambrecht’s firm as the Mutual Benefit 
Life’s mortgage loan correspondent in the 
Detroit area. Presentation was made in the 
insurance company’s home office in Newark 
and was followed by a luncheon in Mr. 
Lambrecht’s honor, attended by Mutual 
Benefit officers. 


Patterson, were surprised to receive 
imposing scrolls (see cut) notifying 
them of appointment as Ye Royal 
Scribe by Boreas Rex XIV who is none 
other than Norman H. Nelson, MBA 
board member and vice president, 
Minnesota Mutual Life insurance 
Company, St. Paul. As Boreas Rex, he 
has reigned as King of St. Paul’s Winter 
Ice Carnival and in recent days has 
had his hands full crowning princesses 
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; ¢e, Boreas Rex NY, in token of our great esteem and 
a reposing the utmost confidence in pour ability to do 
4 honor to this illustrious position de berebp appoint 
d 

" Goong Fi Batterson 

4 as i 

4 Insuring and Investing the said office with all the rights, responsibili- 
q ties, appurtenances and hereditaments thereto belonging, or bp ‘aw in 
“4 anpwise appertaining, for the full term of our reign. 


In Testimony Whereol, We have hereunto set our hand and caused the 
4 Great Seal of our Dominion to be affixed in the City of Saint Paul, 


who were candidates for Queen of the 
Snows when the festival begins an- 
other year. 

John C. Thompson, president, New 
Jersey Realty Title Insurance Co., and 
former MBA president, announced 
the acquisition of the title insurance 
business of Essex Title Guaranty & 
Trust Co., Montclair, N. J. 

Vincent B. Miner, president of Essex 
Title, has been appointed a vice-presi- 
dent of New Jersey Realty Title Insur- 
ance Co. 
>> RECOGNITION: R. O. Deming, 
Jr., Oswego, Kan., immediate past 
president of MBA, was voted by the 
Kansas Association of Real Estate 
Boards as “the outstanding Realtor of 
Kansas for 1950”. . . 
>> ELECTED: Philip W. Kniskern, 
president, First Mortgage Corp., Phil- 
adelphia, elected president of the 
Urban Land Institute for 1951 
C. Armel Nutter, president, Nutter 
Mortgage Service, Camden N. J., 
named membership chairman of 
NAREB for the coming year, this 
being Armel’s third time around with 
this big job and two excellent per- 
formances to his credit. . . . John F. 
Austin, Jr., president, T. J. Bettes Co., 
named a director of Houston’s City 
National Bank. . . . 
>> DEATH: MBA members will 
learn with deep regret of the death of 
Bertram Giesecke of Austin, Texas, 
prominent architect and long active in 
the American Legion. Mr. Giesecke 
spoke before MBA meetings on the 
problems of military iuousing and 
headed the government commission to 
study plans for increasing it. 
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PASSING OBSERVATIONS 











A PROFIT of 1.46 per cent on writ- 

ing fire insurance was derived in 
the ten-year period 1940-1949 by 100 
companies surveyed by The Spectator. 
Forty-eight of the companies had no 
profit at all. 

The ten-year periods 1939-1948 
and 1938-1947 both resulted in losses 
on underwriting of fire insurance, con- 
sidering the 100 companies’ figures as 
a whole. 

“In the decade from 1939 to 1948,” 
says The Spectator, “only 28 stock fire 
insurance companies out of a hundred 
managed to show an _ underwriting 
profit over the ten-year period. 
Thanks to good underwriting expe- 
rience in 1949, the decade from 1940 
to 1949 shows that 52 of these com- 
panies managed to make a profit 
over the last ten years. 

“Thus 1949’s underwriting profits 
enabled 24 more companies to pull 
themselves out of the red for the 
decade. The companies just managed 
to get into the black with an under- 
writing gain to underwriting income 
earned of only 1.46 per cent. 

“This means that over the past 
ten years out of every dollar that 
these 100 companies took in they 
spent 98.54 cents for losses, and the 
various expenses they incurred in un- 
derwriting and adjustment. 

“This profit ratio of 1.46 per cent 
is barely enough to cover catastrophe 
reserves, leaving practically nothing 
for that ‘underwriting profit’ required 
by state laws which demand adequacy 
in rates. 

“Through the ten years that make 
up, the decade shown in the table, 
the companies show the following: 

Ratio of 


Und. Profit or 
Loss to Und. 


Und. Profit 


or Loss Income Earned 
ae $213,557,370 12.6% 
.. ee 85,257,502 5.2 
1947 .—58,351,295 —4.3 
1946 —85,746,169 —8.0 
1945 —17,143,728 —1.9 
1944 —16,328,003 —1.9 
ae 23,995,229 2.9 
| ee 1,642,337 0.7 
re 2,360,336 0.3 
6 dene 15,843,994 2.4 


“It is pretty obvious from these fig- 
ures that 1948 and more particularly 
1949 were most welcome to the fire 
insurance companies after four 
straight years of underwriting losses 


which had followed on four other 
years of very meager profits. 

“While nearly every other industry 
in the country was reaping the bene- 
fits of the post-war boom, insurance 
found itself faced with problems more 
serious than at any time in its his- 
tory.” 
>> 501 MARKET: Harry Held, 
Howard J. Tobin and others at the 
Chicago Conference were optimistic 
that better days are ahead for the 
GI loan. The New York state legis- 
lature will consider a bill to permit 
the New York savings banks to invest 
in 501s on a national basis and the 
extent to which this should become 
possible will mean a great expansion 
for these loans. 

But the New York institutions prob- 
ably won’t get permission to invest in 
equities. The possibility is that as 
much as a billion dollars of savings 
banks’ funds might be diverted to 
equities if the banks had the author- 
ity. But with the defense program 
demanding a broad market for gov- 
ernment securities, it does not, say 
close observers, seem likely that this 
change will be made now. 

And speaking of the New York 
savings banks getting into Gls, the 
annual report of Institutional Securi- 
ties Corp., which they own, gives an 
insight as to how they did last year 
with another phase of their activities. 

Earnings of $1.82 per share for 
1950, as compared with $1.52 for 
1949 and $1.12 in 1948 were re- 
ported by the corporation. 

Increased earnings were derived 
from two principal sources: interest 
on bonds and mortgages and service 
fees on trusts, the assets of which are 
composed of national FHA’s. The 
mortgage held by Institutional Securi- 
ties Corp., as trustee or agent, at the 
end of 1950 totaled $110,845,856 and 
outstanding commitments amounted 
to another $144,621,700. Mortgages 
and commitments cover properties in 
28 states, the District of Columbia, 
Alaska and Puerto Rico. 
>> THE EPT: The excess profits tax 
is apparently filled with loopholes, 
and of course there won’t be any lack 
of interest in seeking them out. Again, 
as has been pointed out in THe Mort- 
GAGE BANKER in previous years, it’s 
often advantageous for enterprises to 
switch from a corporation to a part- 
nership. Partners are subject to in- 
dividual income taxes, not corporate 
taxes. Then, according to Dr. J. 
Henry Landman, speaking before the 
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National Association of Cost Account- 
ants, corporations can set up subsid- 
iaries to funnel earnings into them 
which might otherwise be subject to 
the excess profits tax. 

Dr. Landman goes on to say that 
the tax isn’t going to yield anything 
like the government thinks it will, 
even though national income keeps 
right on booming. He reasons that 
it encourages corporations to borrow 
money, grade A risks at as low as 2 
per cent, then get additional excess 
profits tax credits of from 6 per cent 
to 9 per cent. His idea is that dividend 
distributions won’t be as liberal be- 
cause earnings kept instead of paid 
out as dividends increases the amount 
of your excess profits tax credit. 

The Wall Street Journal, comment- 
ing on Dr. Landman’s suggestions, 
points out that “dividends distributed 
during the first 60 days of the year 
are considered to have been made on 
the final day of 1950. That would re- 


duce a company’s accumulated earn- 


ings for 1950, thus decreasing its 
E.P.T. credit and increasing the 
amount of income subject to the 


super-levy. Dividends postponed until 
after the first of March would not 
have to be subtracted from last year’s 
earnings.” 

It mentions one company that is 
saving $23,000 in excess profits taxes 
by deferring payment of its first 1951 
common dividend to March 15 which 
it ordinarily would pay on February 1. 
>> VITAL STATISTICS: “Between 
1940 and 1950, major changes eco- 
nomically have been: 

»> The nation has experienced its 
fifth major inflation. 

>> Our money supply is 2.7 times its 
former amount, or a gain of from 42 
billion to 114 billion or 171 per cent. 
>> Industrial production is up 56 per 
cent; the money supply increase is 
three times that of production. 

»> Wholesale prices are up 115 per 
cent. 

>> The cost of living is up approxi- 
mately 80 per cent. 

>> Population is up from 132 million 
to 151 million, about 14 per cent. 

>> Home owners are now 22 million, 
about double the 1940 figure. 

“Anyone is welcome to make his 
own projections to the year 1960. As 
the youngster viewing the movie for 
the second time, said—‘This is where 
we came in!’”—Rosert H. Arm- 
STRONG, Armstrong Associates, New 
York. 


3] 








MBA-NYU COURSE 
(Continued from page 14) 


additional surveys being started by the 
Housing and Home Finance Agency 
which will seek speedier and more 
reliable data on the number of new 
housing “starts.” 

Those registered include: 


Walter H. Ahrens, Paterson, N. J.; 
George F. Altman, Clayton, Mo.; Addison 
K. Barry, Newark; B. B. Bass, Oklahoma 
City; Arthur F. Bassett, Detroit; Leslie 
Blau, Newark; William F. Butler, Jr., 
Rochester, N. Y. 

Frederick P. Champ, Logan, Utah; 
George W. Clarke, Freeport, N. Y.; 
Thomas J. Coghlan, Buffalo; Walter L. 
Cohrs, Chicago; Thomas E. Colleton, New- 
ark; John A. Cunnane, New York City; 
David C. Dalziel, Brooklyn. 


W. Laird Dunlop, III, Washington, 
D. C.; Lawrence A. Epter, New York 
City; Edward J. Frauenheim, Jr., Nutley, 
N. J.; Hugh H. Gambrill, Baltimore ; Walter 
Gehrke, Detroit; Raymond Gleadall, Phil- 
adelphia; David W. Gordon, Springfield, 
Mass 

Howard E. Green, Chicago; Philip L. 
Greenawalt, Brooklyn; William B. Guy, Jr., 
Baltimore; K. D. Hall, Wichita; Philip 
Heller, Newark; Robert A. Hoffman, New 
York City; Guy T. O. Hollyday, Baltimore. 


James Hubbell, Jr., Des Moines; George 
M. Johnson, Newark; Henry M. Kearby, 
Fort Worth; James H. Kidd, Jacksonville, 
Fla.; Benjamin F. Leonard, Newark; N. R. 
Lloyd, Cleveland; Andrew S. Love, St. 
Louis; Frank J. McCabe, Jr., Chicago. 


John Allan Love, Clayton, Mo. ; Thomas 
E. Lovejoy, Jr.. New York City; Howard 
J. Ludington, Jr., Rochester, N. Y.; 
Minard T. MacCarthy, St. Louis; Arthur 
I. MacDonald, Springfield, Mass.; Milton 
I. MacDonald, Jersey City, N. J.; Walter 
Mahlstedt, New York City. 


Robert P. McCampbell, Omaha; W. W 
McCollum, Arlington, Va.; John M. Mc- 
Gill, Des Moines; George C. McIntosh, 
Arlington, Va.; T. C. McMillan, Oxnard, 
Cal.; Clifford V. Miller, Brookline, Mass. 


Robert B. Montgomery. Washington, 
D. C.; Hunter Moss, Baltimore ; Gordon V. 
Moy, East Orange, N. J.; Frank Mullen, 
Brooklyn; Aksel Nielsen, Denver; Max A. 
Noble, Wichita; C. Armel Nutter, Camden. 


William L. Otis, Omaha; George H. 
Patterson, Chicago; Harry C. Peiker, New 
York City; L. A. Pettus, St. Louis; E. A. 
Pfeiffer, Newark; Addison C. Pond, Mont- 
pelier, Vt.; Abram Post, Youngstown, Ohio. 


Edward A. Proctor, Detroit; Ernest D. 
Renard, Brooklyn; Fred A. Ries, Paterson, 
N. J.; Donald F. Roberts, Washington, 
D. C.; Arthur O. Rosenlund, Philadelphia ; 
James W. Rouse, Baltimore; Ralph Sha- 
berg, New York City. 


Oswald P. Scheller, Hartford; Edward 
P. Seaton, Philadelphia; Alvin E. Soniat, 
Fort Worth; Everett C. Spelman, Cincin- 
nati; Samuel Spitzbart, Jamaica, N. Y.; 
Stanley M. Stalford, East Orange, N. J.; 
H. L. Sudduth, Panama City, Fla. 

Paul P. Swett, Jr., Baltimore; Harry A. 
Taylor, East Orange, N. J.; Dale M. 
Thompson, Kansas City, Mo.; John C. 
Thompson, Newark; John W. Weber, 
Montclair, N. J.; R. H. White, Minne- 
apolis; Carey Winston, Washington, D. C.; 
Philip Zinman, Camden, N. J. 
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A hillbilly was brought to court 
after a fight. “Tell me your story,” 
demanded the judge. 

“Well, I was in a telephone booth, 
talking to my gal, proposing mar- 
riage when this fellow suddenly 
wants to use the phone. He opens the 
door, grabs me by the collar and 
throws me out.” 

“Then you got angry?” asked the 
judge. 

“Dad blamed if I didn’t, sir. But 
I got real sore when he reached in, 
grabbed and threw out my gal, too.” 

Wife (to hubby, sneaking in at 
3:00 a.m.) : So home is the best place 
after all! 

Hubby: I dunno ‘bout that, but 
itsh the only placesh open. 

Northwestern Banker 


A motorist and his wife hadn’t 
spoken for miles. They'd got into a 
quarrel and neither would budge. 
Suddenly the man pointed at a mule 
in a pasture they were passing. “Rela- 
asked. 
the wife replied, “by mar- 

Commerce Magazine 


tive of yours?” he 
“Ves” 
riage.” 


The new father was telling friends 
what a bad time he had when his 
baby was born. Finally an impatient 
matron inquired, “Who had that baby 
anyway?” 

The man nodded toward his wife. 
“She did,” he answered. “But she 
had an anesthetic.”—-Cappers Farmer 


A fellow and girl who had been 
kind of getting pasc the casual stage 
were sitting around her home one 
evening when he said “Honey, that 
hall light is awful bright. Mind if I 
turn it out?” 

“Uh, uh,” says the doll. 

“And gee, sweetheart — that lamp 
by the corner of the sofa. Kinda gets 
in my eyes. Is it all right if—” 

“Uh, huh.” 

“And just one thing more. That 
light across the room. Could we have 
that out, for a little while?” 


“MMMMmmmmmmmmmm.” 


Having accomplished his full pur- 
pose, the lad sat down beside her on 
the sofa and stroked her hair with 
“Now, Baby, I want to ask you a 
very, very important question.” 

At her acquiescent wriggle he 
opened his coat. “Tell me, honey,” 
he said. “Do you honestly think this 
new tie of mine that glows in the 
dark is worth a whole buck?” 

-Investment Dealers Digest 


Wistful Gal (waving goodbye at 
dock): “It’s a shame to send those 
nice Marines to China. What will 
they do there?” 

Second Same: “What’ll they do? 
Ain’tcha ever been out with a Ma- 
rine?” —Northwestern Banker 


Testimonial: “Since taking your 
tablets regularly, I am another wom- 
an. Needless to say, my husband is 
delighted.” —Commerce Magazine 





A guy has been bitten by an alleged 
mad dog and is being given medical 
aid. “Things might get serious,” says 
the Doc, “and you better make a 
will.” 

With this, the victim sits down and 
starts scratching off name after name 
on a long sheet of paper, at which the 
Doc asks “Pretty long will, isn’t it?” 

“Will, nothing,” says the guy. “This 
list of the soansos I’m gonna 

-Investment Dealers Digest 


is a 
bite.” 

The new elevator man went to his 
boss and asked to have the day off to 
help his wife with the housecleaning. 

“Jim, I am always glad to grant 
any reasonable request,” said the boss, 
“but your wife has ’phoned and said 
she would not need you.” 

“Mr. Jones,” replied Jim. “There 
are two persons in this building who 
handle the truth loosely and I am one 
of them. I’m not married.” 

-Commerce Magazine 





“IT understand your wife is a fin- 
ished soprano.” 
“No, not yet; but the neighbors 
almost got her last night.” 
—Commerce Magazine 
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ALWAYS. 
DREALTYSTATLE S: 





TO IMPROVE THE MORTGAGE PACKAGE=- 


NOW IS THE TIME FOR TITLE INSURANCE! 





1 With Government guaranteed loans coming more and more into 

MINNESOTA the picture it is important to realize that guaranteeing agencies 
UTAH place all responsibility for obtaining satisfactory title on the 
aun lender. Unsatisfactory title evidence may in whole or in part 

destroy the government guarantee. 
FLORIDA 
GEORGIA 
MISSOURI 2 Now, also producers of mortgage loans can take advantage of 
raseseeesas the increasingly "nation-wide" nature of the mortgage market 

only if they protect the distant purchaser with the guaranty of 
KENTUCKY . ‘ 

title insurance. 
MONTANA 
WYOMING , : , ‘ 

3 In more difficult times the frequency of title attack increases . . . 

NEBRASKA ‘ on 8 pe ? 

more defaults, evasions, quibbling and specious defenses. Cor- 
wansoepuatde rective documents are then less easily obtained. Now is the time 
WEST VIRGINA to improve the mortgage rather than lapse into a state of false 
SOUTH CAROLINA security. 
KANSAS 
SOUTH DAKOTA Title Insurance Company of Minnesota is prepared to take 
LOUISIANA care of the title insurance needs of mortgage bankers gener- 


ally in the states listed. Policies are issued through branch 
offices, agents, or direct from the home office. The service 
is planned by mortgage bankers for mortgage bankers. 


Capital, Surplus and Reserves 
in excess of $2,500,000.00 


TITLE INSURANCE COMPANY OF MINNESOTA 


125 SOUTH FIFTH STREET Lincoln 8733 
MINNEAPOLIS 2, MINNESOTA 








TITLE INSURANCE 


For the Real Estate Owner 
and Mortgage Banker 


A Policy of Title Insurance, in addition to its pro- 
tection against title losses, facilitates the sale and 


transfer of Real Estate and Real Estate Mortgages. 


The Company is Licensed in the Following States: 


Alabama Missouri 
Arkansas Montana 
Colorado Nebraska 
Delaware Tennessee 
Florida Texas 
Georgia Utah 
Kansas Wisconsin 
Louisiana Wyoming 


Mississippi and the 





Territory of Alaska 


Issuing Agents in most principal cities—Escrow Services 
Furnished by our Home Office and by all Issuing Agents. 


KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,500,000.00 
Title Bldg., 112 East LOth St. Kansas City 6, Mo. HArrison 5040 





